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TROUBLES OF MICHIGAN AGENTS 


COINSURANCE LAW 





IS BUGBEAR 





Companies Will Hew Close to the 
Line and the Assured Must 
Take His Medicine 





The -anticoinsurance legislation in 
Michigan still absorbs the attention of 
companies, assured, agents and the state 
authorities. Divers and sundry ques- 
tions have been propounded during the 
past week by the three first-mentioned 
interests and the insurance commissioner 
and the attorney-general have had their 
hands full outlining what may be done 
and what not. That the assured in each 
case where coinsurance is made a part of 
the contract, must sign each application 
for the use of the new coinsurance clause 
has been emphatically declared and the 
companies are chuckling over his dis- 
comfiture, brought about by the new legal 
requirement. 

Burden Falls on Agent and Assured 

The extra burden falls alike upon the 
local agent who must also sign each co- 
insurance clause, and this added labor 
not inconsiderable in connection with a 
large line of insurance, requiring, pos- 
sibly, the issuance of forty or fifty policies 
and calling for as many signatures of 
agent and assured, for the policies and a 
similar number for the daily reports. 
This feature has done more than any- 
thing else to cause a feeling of antagon- 
ism to the law on the part of the as- 
sured, and as this antagonism grows. 
as grow it will, the possibility of a repeal 
of the obnoxious measure will become 
more strongly a probabilivy. 

Average Clause Under the Ban 

Even the old reliable average clause 
comes under the ban of the authorities, 
much to the surprise and annoyance of 
companies. It is contended by the com- 
missioner that the average clause is 
clearly in violation of the anticoinsurance 
law, yet the companies think this is a far- 
fetched ruling. From the standpoint of 
companies the average clause is simply 
intended to equably distribute their lia- 
bility in the case of a blanket form of 
insurance and in no way should be con- 
strued as an indirect coinsurance agree- 
ment. Take for instance a manufacturing 
risk where the plant consists of several 
buildings, apart from each other or if 
connected, with double iron doors over all 
openings between the different sections. 
If a blanket policy, asis often the case, is 
issued to cover, under one item, on the 
entire building it is customary to attach 
to policy a clause as follows: 

“It is hereby agreed that, in case of 
loss, this policy shall attach in or on each 
building or division in such proportion as 
the value in or on each building or. divis- 
ion bears to the aggregate value of the 
subjects insured.” 

Measure of Protection to Companies 

This is considered simply a measure of 
protection to companies that will prevent 
their sustaining heavy liability or loss in 
one part of a risk. Take a blanket policy 
without this clause and in event of loss 
suppose the assured had very heavy 
values or stock in one particular section 
of his plant, with light insurance in some 
other sections. Now say a section where 
the light value obtains is the section 
burned. In the absence of any average 
clause the companies are unable to gauge 
their loss on the basis of the actual light 


(Continued on Page 9.) 





AETNA INSURANCE COMPANY 


Of Hartford, Conn. 


ee eee $ 4,000,000.00 
BEE sind dg dune 0ode oboe ah bes es 15,950,843.64 
Liabilities REE) Porte wa One 7,484,771.21 
EE 4,466,072.43 
Surplus to Policyholders .......... 8,466,072.43 


Losses Paid by A&tna in 88 Years, $108,748,826.97 
J. be a. Gest f- KEELER & GALLAGHER 


KOHTZ, Asst. Gen ~ne* . 
k County, Gen’! Agents Western Branch, Cincinnati, O. 











PROTECT YOUR CUSTOMERS, 


By giving them CONTINENTAL Safety Fund Policies. 

Secured by a net surplus ($8,428,734) exclusively protecting 
Po cecatno a policy-holders, larger than that of any other 

ompany. 

Important advantage of Inspection by experienced men. 

Prompt attention to adjustments ensured by its large 
force of traveling men. 

Sixty-three millions of dollars paid for losses since organi- 
zation, and over fifty years of business, are guarantees 
of fair treatment. 

— honest loss claimant paid one hundred cents on the 

ollar. 

















THE CONTINENTAL 
FIRE INSURANCE CO. 


Capital 
$1,000 coo. 
Assets over 

$17,000,000. 
ee ee ‘ess than 
$8,000,000. 
Policy ste surplus 
nearly 


$9,500,000. 
OF NEW YORK, 




















PROTFCT YOURSELF 


By representing the CONTINENTAL. 

Does not write over the heads of Its agents. 

Steadfastly protects its loyal agents against dishonest and 
unfair practices. 

Will make a commission arrangement, sharing with you 
the profits of your agency. 

Liberally furnishes timely advertisin 

Gives you the privilege of writin ornado Insurance. 

Has a fixed policy and Is not a “fair weather” friend, that 
Is, does not withdraw, as many companies do, when local 
rate wars or heavy losses occur. 
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D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President 
Surplus to Policyholders, $3,274,792.90 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Losses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 








THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns. 











INTEREST IN THE KANSAS SUIT 


OUTCOME IS NOT BEING FEARED 








Insurance Companies Maintain That 
They Have Not Violated the Law 
in Any Particular 





Topeka, Kan., July 29.—(Special Cor- 
respondence.)—D. W. Mulvane and N. H. 
Loomis, of this city, will be the local at- 
torneys who will represent most of the 
insurance companies in the suits brought 
against them by the attorney-general of 
Kansas. Thomas Bates, of Chicago, will 
be associated with them in the case. Mr. 
Mulvane was actively connected with the 
antitrust suit cases brought against the 
companies at Topeka several years ago. 
Mr. Loomis, the other attorney, is the 
chief counsel in this section for the Union 
Pacific Railway. He was recently offered 
the position of chief counsel of the Harri- 
man railroads, which he declined. 

Charles E. Eldridge of the inspection 
bureau has employed Judge Z. T. Hazen 
of Topeka, as attorney to represent his 
Judge Hazen was the judge of 
the Shawnee county district court and 
presided at the time the former antitrust 
suits were tried. 

Misapprehension Seems to Exist 

Some misapprehension seems to exist 
with reference to the present injunction. 
The companies have not been enjoined 
from using the publication of Mr. Eld- 
ridge, unless they are used unlawfully. 
Mr. Eldridge was not included as a de- 
fendant, but his attorney will no doubt 
seek to make him a party to the suit, 
in order that his rights and interests can 
be properly presented before the court. 
If the suits instituted by the attorney- 
general result in favor of the state and 
against the companies, it would, of 
course, accomplish the destruction of the 
business conducted by Mr. Eldridge, and 
he naturally would have a lively interest 
in the case; but no fear exists that such 
a verdict will ever be rendered. 

This seems to be merely a resumption 
of a controversy which was tried in the 
same court, but before a different judge, 
several years ago, and at that time the 
companies won a complete victory, and 
it is believed that they will be success- 
ful this time; in fact those qualified to 
know do not seem to have any misgivings 
with reference to the outcome, 

Not Aware of Former §uilt 

It is reported from a reliable source 
that the attorney-general, who is a new 
incumbent of the office, was not aware 
of the former suits, and it is believed the 
present litigation would not have been 
commenced if the facts connected with 
the previous trial had been known to him. 
The companies won a complete victory 
in the former case, and it is considered 
certain that they can establish a good de- 
fense at this time. It is believed the 
suits were instituted through a misappre- 
hension and that when the facts are pre- 
sented the prosecution will discover its 
mistake. 

Deny There Is an Agreement 

The companies deny that they are in a 
combination or have any agreement, 
either with each other or with the Eld- 
ridge bureau. Any one familiar with 
the insurance business in Kansas knows 
that there is no agreement between the 
companies; in fact there is a general dis- 
agreement. 

The companies contend that they have 

(Continued on Page 18.) 
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STATEMENT AS 10 THE GERMAN 


ROYAL MADE TENTATIVE OFFER 








Will Purchase All the Assets of the 
Defunct Freeport Company for 
$1,850,000 in Cash 





The Chicago Title & Trust Company, 
as receiver for the German of Freeport, 
has sent the following statement of its 
affairs to creditors: 


Cash on hand and in banks....$ 990,484.00 
Investments on hand.......... 450,000.00 


Bills receivable ........0+s00.. 20,000.00 
TE. sedecerecsceveeseva 50,000.00 
Agency balances ..........+.+- 80,000.00 
IE chu abs 60.000 0545.5 85,000. 00 
Claims against German Na- 

tional Insurance Company... 200,000.00 
Claims against Royal Insur- 

ance Company ......e.seeees 320,000.00 

TE Ccdéshiessadtsssesoonss $2,195,484.00 


Royal Denies Three items 

“The Royal Insurance Company insists 
that three items, amounting to $148,000, 
in the above mentioned claim against it 
are not valid claims and it denies liability 
on them. If these amounts, or any part 
of them, are not recovered from the 
Royal, the assets will be proportionately 
reduced. The claims already allowed 
against the receivership amount to $3,- 
500,000. There are pending against the 
estate claims amounting to $150,000, 
which are contested by the receiver and 
its attorneys, and it is, of course, im- 
possible to predict whether any or all of 
them will be allowed by the court. From 
the assets now in its hands, the receiver 
will be able to pay a dividend of 30 per- 
cent in September, and it can pay divi- 
dends from time to time hereafter as the 
assets are collected and as they are de- 
clared by the court. It is probable that 
from the proceeds of these assets the re- 
ceiver may be able to pay dividends ag- 
gregating 55 percent or so, depending, of 
course, on the settlement of controver- 
sies and the determination of the litiga- 
tion. 

“The receiver, by order of the court, 
has sued the Royal Insurance Company 
of Liverpool to set aside an alleged con- 
tract of reinsurance entered into by the 
Royal and the German two or three days 
prior to the appointment of the receiver. 
If the receiver is successful in this suit, 
the Royal will be compelled to pay a very 
large amount of money to the receiver. 
On the other hand, if the receiver is de- 
feated in this action, the expenses will be 
large. 

Royal Makes Tentative Offer 

“The Royal has recently made a tenta- 
tive offer of $1,850,000 in cash for the 
assets and is to bear, in addition, all un- 
paid costs and expenses of administration, 
so that the entire amount of $1,850,000 
will be available for immediate distribu- 
tion among the creditors. The Royal will 
propose to buy for that sum of money all 
of the assets of the German of Freeport, 
including any right of action which it may 
have against the Roya! Insurance Com- 
pany on account of the reinsurance con- 
tract. It will be seen that in making this 
bid the Royal Insurance Company is not 
offering any more money than it is likely 
to collect from the assets. It is practically 
offering to pay at once to creditors about 
as much as they can get from the admin- 
istration of the assets in a course of a 
year, or a year and a half, but it is very 
doubtful whether a larger bid can be ob- 
tained from the Royal Insurance Com- 
pany. Negotiations have been in progress 
for months with a view to a settlement of 
this case, and everything has been done 
which can be done to get a fair and 
just settlement of matters in controversy 
for this estate. The bid is not a large 
one considering the value of the essets, 
and it does not cover any amount for 
the settlement of the suit against the 
Royal. The receiver is not willing to 
recommend that the bid be accepted and 
it is not willing to assume the respon- 
sibility of recommending that it be re- 
jected. The court and the receiver feel 
that it should be submitted to the credi- 
tors for an expression of their opinions. 

(Continued on Page 17.) 











LATE NEW YORK NEWS 

New York, July 31.—(Special)—It is 
rumored here that the federal govern- 
ment has called upon all.surety com- 
panies to declare the amount of their 
outstanding contracts. 

Ralph Marden retires as agency su- 
perintendent of the Great Eastern Cas- 
ualty and is succeeded by C. Clark How- 
ard, the company’s former cashier. 

Russell A. Algire has been appointed 
Kansas state agent of the National 
Surety. He will make his headquarters 
at Kansas City, Kan. 





President Kingsley to Be in Chicago 


President D. P. Kingsley of the New 
York Life will arrive in Chicago Sat- 
urday and will address the agents of the 
company that morning. Ezra Smith be- 
comes agency ‘director of the Stock Ex- 
change Agency in Chicago, following 
the abolishment of the Tribune branch. 
J. A. Campbell is appointed agency di- 
rector of the Central branch in the New 
York Life building. 





Indiana Life News 

Indianapolis, Ind., July 31.—(Special) 
—W. D. Kerlin, former Indiana man- 
ager of the Fidelity Mutual Life, be- 
comes superintendent of agencies of the 
Reliable Life of Indiana. 

James A. Swearinger has been ap- 
pointed manager of the American Cen- 
tral Life for Kansas, with headquarters 
at Kansas City. 

The Indiana department has completed 
its examination of the Ohio State Life 
of Columbus, preliminary to licensing 
it in Indiana, so it can absorb the Jeffer- 
son Life. 

The Indiana department has licensed 
the Woodman’s Circle of Omaha, a 
women’s fraternal. 


Dull at Cleveland 

Business is very quiet in Cleveland 
just now, a kind of midsummer lethargy 
having set in. A number of agents are 
absent on their vacations and others 
are pushing quietly along in their rou- 
tine work. About Sept. 1, however, it 
is expected that everything will begin 
to show new life and that the fire busi- 
ness will show a satisfactory improve- 
ment. 








Ohlo Agency Appointments 


4Etna—J. H. Stewart, Youngstown. 
Capital—Jas. O’Kane, Columbus; Camp- 
bell & Rogers, Salem. 

Connecticut—A. L. Fisher, Bowersville; 
Lot Norrick, Howard; M. EB. heelock, 


Unionville; 'F. G. Pettenger, Dennison; 
Isaac J. Watkins, Belleville. 
Concordia—Kridler Ins. Agency, Fre- 


mont, 
“nn W. Va.—Norris Bros. Coshoc- 
on. 

Hawkeye—Ironton Realty Co., Ironton. 
Home, N. Y.—C. B. Lair, Christiansburg; 
J. M. Clark, Wauseon. 

Humboldt—A. H. Babcock Co., 
Whittlesey Adams, Warren 

North ‘Ameriea-—Ziegenfelder & Quinn, 


Springfield 
Cct.—F. B. Cotner, 


Lorain; 


National, 
A. W. Fleming, Columbus. 
~ Nat’l Union—Clewell & “Chapman, Cleve- 


nd. 
oad Hampshire—Jones & Garrett, Cald- 
well. 
New Jersey—T. H. Kelsey, Toledo. 
Northwestern F. & M.—Chas. E. Chad- 
moe, Conneaut; R. J. Christian, Geneva; 
B. Monnett, ‘Bucyrus; W. J. Welsh, Mt. 
, 2F. Kreke & Stepp, Toledo; E. J. 
Knauss, Marion; J. H. McDonald, Zanes- 
ville; R, R. Gurney, Mansfield; H. C. Farn- 
ham, Warren; Mayer & Crider, Lima; 
Eblen_ Real Estate Agency, Wellston. 
N. W. Nat’ hh J. Welsh, Mt. Vernon. 
Pheenix, Ct.—C. B. Lair, Christiansburg. 


MISCELLANEOUS NOTES 


The Queen City Fire has been licensed 
in Wisconsin. 

Phypers Bros. 
pointed Cleveland 
Walla Fire. 


The twelfth annual meeting of the 
American Association of Mutual Insurance 
Companies will be held at Denver August 
27-30. George W. Miller of the Crawford 
Ccunty Mutual of Bucyrus, Ohio, will be 
one of the speakers. 


The application of W. H. Schalabach, 
president of the Pioneer Fire of Oklahoma 
City, for membership in the Western' 
Union has been acted upon favorably, as 
has also that of R. C. Christopher, assist- 
ant manager of the Caledonian and the 
Caledonian-American. 


Lafayette; 





& Co. have been ap- 
agents of the Walla 








The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 


STATEMENT _ J, 1907 





CAPITAL - $200,000.00 
REINSURANCE RESERVE -  - 113,350.00 
NET SURPLUS - - = $17,088.00 

ASSETS - - - - - $430,438.00 


A. P. ROSS, Special Agent, 


Ohio, West Virginia and Kentuc 
A. R. PORTER, Special Agent, 1 w ™ 


Michigan and Wisconsin 











Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 1792! 
Lowes paid since organization to January 1, 1907, $130,978,798.691 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF a JANUARY 1, 1907 


Total Assets ° ” = $10,749,399. 
Total Liabilities except Capital - : 6,700408-07 
ene Surplus . - - $4,042,994.46 
tal Income from all sources in 1906 - $8,062,185.25 


oe a Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North - yy with a Policy-Holders’ gph me 
ooo, continues to offer to 


blic Indemni 
Damage by F Tino af cnnestientie saiiie. " pions 


Western Department, Erie, Pa. Established in 1864 
J. PF. DOWNING, Gen’! Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 


over fecene 

















CONFLAGRATION PROOF 


Liverpool & London & Globe 
ngurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


‘AID IN SAN FRANCISCO O 
FOUR MILLION F FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAGO® 


Ohio, T 
Indigne, Kentacky, Tennemeo, Arkansne, PA eg ee yO 


OHIO FARMERS INSURANCE GOMPANY 


LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1907 











Reserve for Reinsurance - - 1,291,432,1 
Reserve for Losses - - “—- 36,5405 
: Reserve for Contingencies - - 100, 000.00 
ZS ig Net Cash Surplus - - 505,037.56 
sce ; = Total Assets - - -  $1,933,010.21 
\ SBE JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


. J » Lom 
oa 


ORGANIZED IM 1848 
Losses Paid More Than $13,000,000.00 
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TWO SPEAKERS BEEN SELECTED 





Manager Frank Lock of the Atlas and 
Cc. L. De Witt of the Newark 
to Address Agents 





Manager Frank Lock of the Atlas of 
London will address the National Asso- 
ciation of Local Fire Insurance Agents on 
the “Relation of Companies to Agents 
Organizations” at the Richmond conven- 
tion, Sept. 25-27. Mr. Lock was in- 
vited to address the association last year, 
but was unable to do so on account of 
the duties thrown upon him in connection 
with the San Francisco conflagratien. Mr. 
Lock has been picked out as a close stu- 
dent of insurance problems and will give 
an interesting talk. This year he demon- 
strated his abilities as a speaker as well 
as a thinker at the annual meeting of the 
New York State association, and his ac- 
ceptance of the invitation to speak at the 
Richmond convention is a cause for gen- 
eral congratulation among local agents. 

Another speaker selected, who gives 
promise of saying something of excep- 
tional moment to local agents, is Carroll 
L. De Witt, of Chicago, general agent of 
the Newark Fire. Mr. De Witt has had 
large experience in the western field and 
has made a close study of agency prob- 
lems, particularly the work of agency 
organizations. He occupies a leading 
place in the field. His address will cover 
his observations and conclusions relative 
to the associated agency movement from 
the standpoint of a field representative of 
an agency company. 

In these two addresses, therefore, the 
delegates to the National association will 
get a viewpoint of the manager and field 
man relative to the association work. 


There is a movement on foot to organ- 
ize a new association in Louisiana. Con- 
siderable progress has also been made 
towards reorganizing the state association 
of New Jersey. 





ILLINOIS NATIONAL’S FIGURES 

The Illinois department has made pub- 
lic its report of the examination of the 
Illinois National Fire of Springfield, III, 
as of June 18 The company began 
Feb. 1, last. It has written $78,938 pre- 
miums and had $7,000 losses. Its assets 
are $182,836.65, reinsurance reserve on 
regular 50 per cent basis $31,793, net sur- 
plus $35,161. 

The department also has computed the 
reserve on the full pro rata basis for one- 
year business, it being according to that 
standard $51,049: On this basis, the net 
surplus is $15,905.59. 


Death of Charles Hall 

Charles Hall of Milwaukee, formerly 
state agent of the New York Under- 
writers in Wisconsin, died this week in 
a sanitarium at Wauwatosa, Wis. Mr. 
Hall was stricken a few years ago with 
an incurable disease and has suffered ever 
since. He was weli known in his field 
and was an able man. His company very 
generously has cared for him during his 
period of affliction. 








Fuessel Goes to Missouri 


F. G. Fuessel, who for the last year 
and a half has been special agent for the 
R. J. O. Hunter & Co. general agency of 
Chicago in Illinois, Iowa and Missouri, 
has been appointed state agent of the 
German of Pittsburg for Missouri with 
headquarters at St. Louis. Mr. Fuessel 
was formerly secretary of the St. Louis 
Fire Underwriters Association and prior 
to that was connected with the H. M. 
Coudrey & Co. office in St. Louis. He 
thus returns to his home to travel in a 
field with which he is familiar. Mr. 
Fuessel has made an excellent record, is 
well liked and is a man of promise. 





John A. Hartegan has been appointed 
insurance commissioner of Minnesota, vice 
Thomas D. O’Brien, resigned. He was 
formerly actuary of the department. 

Automatic sprinklers extinguished a fire 
that had got a start in one of the store- 
rooms of the Indianapolis Bemis Bag Com- 
pany before the fire department arrived. 
There was no loss. 





AS VIEWED FROM CHICAGO 


MEEKER IS NOW PRESIDENT 

At the meeting of the board of di- 
rectors of the Fire Underwriters Asso- 
ciation of the Northwest, held in Chi- 
cago this week, Vice-President C. G. 
Meeker was elected president to succeed 
the late W. L. King. Haselton 
of the Northern of England, one of the 
directors, was chosen vice-president. 
J. F. Joseph of the North British was 
elected a director. 

+e ++ 
GENERAL NEWS OF COMPANIES 

The Glens Falls semiannual statement 
shows assets $4,132,800, increase $184,- 
414; reinsurance reserve $1,813,416, in- 
crease $93,913; net surplus $2,014,697, 
increase $128,695. The depreciation in 
market values was $23,000, and _ stock- 
holders’ dividends paid in January were 





0,000. 

The Rhode Island Fire’s semiannual 
statement shows assets $703,573, rein- 
surance reserve $71,721, net surplus 
$305,641. ; 

The Federal Lloyds of Chicago shows 
assets $194,823, reserve $90,511, net sur- 
plus $37,773. 

The Toledo F. & M. shows as of 
July 1 assets $207,357, reserve $68,958, 
net surplus, $23,690. 

The Merchants & Bankers of Iowa 
shows assets $258,257, reserve $123,880, 
net surplus $29,416. 

The State of Iowa shows gross in- 
come for six months $142,676, gross 
expenditures $137,407. Its gross assets 
are $403,497, net surplus $51,412. 

The Commonwealth of Iowa has now 
paid in $85,000, making its capital $100,- 
ooo and adding $10,000 to surplus. Its 
reserve hereafter will be computed ac- 
cording to the New York standard. 

Hw ++ 


WANTS A WELSH COMPANY 


Milwaukee, July 27—To the Editor :— 
Cambro-American Insurance Company. 
Before very long I shall be looking for a 
company bearing the above or similar 
lame, organized in this country to get after 
the business of the Welsh people through- 
out the land. We have a good field here for 
such a company, especially if it could 
write farm property. Or, if some large 
company would want to make an experi- 
ment by opening a department, I believe 
it could be carried on with great suc- 
cess. The United States has no such 
company in existence just now, so the field 
is entirely clear, and to make a short cut 
into the heart of a Welshman is through 
his own language. Who will try it? I 
would like to see some good company 
taking this matter up as soon as possible. 

Joun ELtAs JONES. 
ae +t 
LOCALS LOSING BIG LINES 

Local agents in the smaller towns are 
beginning to assert themselves in oppo- 
sition to the increasing loss of local busi- 
ness by encroachment of the numerous 
and rapidly growing large nonresident 
agencies. During the past few years 
there have been many amalgamations of 
local agencies into one large office, not 
alone in Chicago, but in other cities. 
These large mergers are proving a serious 
handicap to the success of the smaller 
agents, as large mercantile and manu- 
facturing lines are being corralled by the 
big offices, thus materially reducing the 
revenue of the agents where the risks are 
situated. It is the practice in Chicago, 
when a large outside line is secured, for 
the Chicago agent to interview the gen- 
eral offices and ascertain the carrying ca- 
pacity of each company. Then the forms 
are sent to the resident agent with the 
request that hé issue policies and send 
them to the Chicago office placing the 
line. This practice finds favor with large 
insurers in that they have but one firm 
to do business with and there is, in conse- 
quence,-a saving of time and trouble. 
However, while the local agents where the 
risk is situated gets the business, he 
receives it at second hand and must di- 
vide his commission with the large office 





instead of being able to place the line 
direct and obtain the full compensation. 
Even in states where there are standard 
policies there is no bar to this practice, as 
the general offices sometimes take a large 
line, possibly covering in many states, and 
furnish the office writing the business 
with blank standard forms properly coun- 
tersigned, as is required, by some agent 
resident in each state, generally the spe- 
cial agent. It is the old story of the big 
fish swallowing the little ones; the small 
town agents are now in a state of.semire- 
bellion and think their companies are not 
affording them the proper protection. 
ae ++ 
SOME LOCAL EVENTS 

Henry Brummel of Brummel Bros. re- 
turned Tuesday from a two months’ Euro- 
pean trip. 

Nathan Klee, of Klee, Rogers & Co., 


the Chicago local agents, is on a trip to 
Europe. 


Lyman M. Drake of the Critchell agency 


has just returned from a trip through the 
Yellowstone Park. 





URGE UNIFORM CLASSIFICATION 





Minnesota Department Is Now Work- 
ing on a Plan Which Will Be Put 
in Effect 





A uniform classification of risks in 
the reports of the fire companies to 
the insurance department is being worked 
out by the Minnesota department, and 
at a meeting held in Commissioner 
O’Brien’s office Friday, a proposed blank 
was submitted to a number of insurance 
men for their consideration. This blank 
provides for reports of the business done 
in that state in which the risks are 
divided into 103 classes. The blanks 
will call for the amount of business 
written on each kind of risk, the losses, 
the premiums and rate. 

Mr. O’Brien had hoped to have the 
new system in operation by Aug. 1, 
when he leaves the office, but at the 
request of the insurance men the adop- 
tion of the report form has been de- 
layed until it can be submitted to the 
managers of the insurance companies. 
Sample blanks will be submitted to the 
managers so that they may make such 
recommendations for changes as_ they 
may deem necessary. 

At present there is no uniform classi- 
fication by fire companies. The report 
proposed by the commissioner is the 
one practically followed by thirty or 
more companies. Efforts may be made 
to induce the companies all over the 
country to adopt a uniform classification, 
which would simplify the work of ob- 


taining information by the companies 
themselves and by the state depart- 
ments. 


It seemed to be generally admitted 
by the insurance men and the commis- 
sioner that the mere premium and loss 
are not a proper basis for computing a 
fair rate to the insured. The cost of 
writing business varies in different lo- 
calities and with different companies. 
The fairest way in which to determine 
the rate was admitted to be a con- 
sideration of the amount of business 
written, plus a certain loading to get 
the actual rate. 

The insurance men pointed out that 
no satisfactory report could be made 
on the business done during 1907, as 
each company had its own classification 
sheet, which- would not line up with the 
class indicated by the insurance depart- 
ment. For this reason it will probably 
be necessary to postpone beginning the 
new plan until the first of the year. 





Queen City’s New Specials 

Lebo, Anderson & Young of Chicago, 
general agents of the Queen City Fire, 
have appointed Frank E. Rugg, who has 
been associated with their local agency, 
special agent of the company in Wiscon- 
sin. 

E. E. Abrams, Cook county special of 
the company, will hereafter handle those 
parts of Indiana, Illinois and Wisconsin 
adjacent to Chicago in addition to Cook 
county. 





OHIO. AND WEST VIRGINIA 


WHEELING HAS MASS MEETING 








Citizens Get Together and Protest 
Against Increase in Fire Insur- 
ance Rates in the City 





A mass meeting of citizens of Wheel- 
ing was held Wednesday of this week to 
oppose an increase in rates in that city, 
Some of the Wheeling premium payers 
are endeavoring to find grounds on which 
to begin legal proceedings, the charge be- 
ing that the insurance companies are in a 
trust and that it is in restraint of trade 
and to prevent competition. The Board 
of Trade is back of the meeting. The 
local agents of the city are endeavoring 
to influence the authorities to make im- 
provements in fire protection and thus 
prevent the adoption of the new rates. 
The companies have insisted that proper 
protection be given or the Dean rates will 
be put in effect. 

Interested citizens have issued a public 
statement to the agents making the fol- 
lowing requests: “Produce at the mass 
meeting copies of the bylaws and regula- 
tions of the Wheeling Underwriters 
Association; produce at the mass meet- 
ing copies of bylaws and regulations of 
the West Virginia Fire Underwriters 
Association; produce at the mass meeting 
copies of the bylaws and regulations of 
the national trust organization of insur- 
ance companies; produce any other papers 
or testify to any facts that would make it 
possible to institute legal proceedings in 
this state for the purpose of dissolving 
the insurance trust, which is clearly in 
restraint of trade and competition.” 





NOTES FROM THE OHIO FIELD 





Comments 
Fire 


on Matters of Interest to 
Insurance Agents in the 
Buckeye State 





Columbus, O., July 30—(Special Cor- 
respondence.)—Insurance merr believe that 
Fire Marshal Creamer is the best incum- 
bent that office has had. He goes about 
the work intelligently and effectively. His 
hand is kept on the pulse of the situation 
and he knows pretty well how affairs are 
moving. 

He has done good work in getting after 
the dry cleaning establishments in Cin- 
cinnati, which, with the gasoline hazard, 
were a menace. They need to be jerked 
up in other cities. Here in Columbus 
there are two in one block that are con- 
sidered dangerous. 


Up to May 1 the loss ratio in the state 
was heavy, but since then it has slowed 
down, and at the present gait the field 
men hope to pull out on the right side. 

The factory mutuals and the Perry 
syndicate of Indianapolis are making 
strong bids for business. 


The best position open in Ohio now is 
the A=tna, as there has been no state 
agent since A. G. Sanderson left. As 
W. J. Beggs resigned to go with the Con- 
tinental, it leaves special agent C. R. 
Loomis alone. With its extensive inter- 
ests in Ohio it is thought the Aftna will 
pull off something of magnitude soon. 

Although the Continental and Phenix, 
two of the big farm companies, do not 
write that class in this state, the ones 
that do are pushing out and the business 
is yielding a profit. 

Of course the old Ohio Farmers takes 
the palm. It still holds a strong posi- 
tion and is close to its agents. Two 
years ago the German American opened 
a farm department here under State 
Agent Dye, and it is building up a fine 
plant. At the same time the North 
America began pluming up its wings and 
State Agent Bonar is giving its farm and 
small town business much attention. In 
fact, the North America has been a very 
live factor in field circles and its holdings 
show a substantial increase. 

The Shawnee is a “new coon in town” 
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in the farm business in Ohio, but it is 
edging in here and there. 

The Home, after trimming out its sub- 
agency and farm business, is building up 
on lines in which it sees a profit. The 
Connecticut is gradually developing a 
good farm plant and the A®tna, while 
not a farm company as generally under- 
stood, holds its own on that class. 





INFORMATION ON WATERWORKS 





New System in Cincinnati Gives the 
City Ample Protection—It Is in 
Full Operation 





The new waterworks system in Cin- 
cinnati is now in full operation, and 
since its adoption has proved very suc- 
cessful. Before the use of the present 
system there was a scarcity of water in 
some sections of the city at certain times, 
but the danger from this source has all 
been eliminated. 

The California station is equipped with 
four 30,000,000-gallon .pumps, having a 
total capacity of 120,000,000 gallons daily 
The water is supplied at this station from 
the Ohio river. There are two settling 
basins, one of 155,000,000 and one of 
129,000,000 gallons capacity; three coagu- 
lating basins, two of 10,000,000 and one 
of 2,000,000 gallons capacity. The filter- 
ing basins have a capacity of 112,000,000 
gallons per day. From this station the 
water runs by gravity pressure through a 
tunnel seven feet in diameter in the clear 
to the main pumping station on Torrence 
road. At this station there are six 
pumps, three of 12,000,000 gallons capacity 
which pump through 48-inch mains, and 
three of 25,000,000 gallons capacity with 
60-inch mains. The first three pumps are 
for the high service and the last three are 
for the low service. This station also 
supplies the Eden Park reservoirs. 

Cincinnati under the old system had 
three water levels, one called the lower 
service which included the territory south 
of Fourth street, one called the middle 
service from Fourth street to the foot of 
the hills, and the high service included 
the district on the hilltops. This has 
now been reduced to two divisions, the 
high service including the district on the 
hilltops and the low service comprising 
all the territory south of the hills. 

The new system will increase the pres- 
sure of the high service about sixty 
pounds and that of the low service about 
thirty-five pounds, which should have a 
tendency to reduce the classification of 
Cincinnati. The old stations will be kept 
in repair for use in emergencies. 





Dispatch Company Sues 

The Dispatch Printing Company of 
Columbus has brought suit against twenty- 
two companies that were on its risk, 
which burned April 9. The Dispatch 
Printing Company claims a loss of 
$60,783.49, which considerably exceeded 
the insurance. The companies held that 
some of its claims were very unreason- 
able and the parties could not get to- 
gether. 





New Rates in September 

The new rates for the congested dis- 
trict of Cleveland, based upon the addi- 
tional protection given by the high pres- 
sure water system, will probably not 
go into effect until Sept. 1 or later. 
The change will entail a lot of work 
upon all the offices, as there are 30,000 
or more policies involved, and Publisher 
C. H. Patton believes that, with so 
many of the agents away on vacation 
through August, it would not be well 
to put in the new rates earlier than the 
date mentioned. The new rates will be 
made upon a schedule changed in ac- 
cordance with the additional protection, 
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and the resulting figures will all bear 
the same ratio of decrease. Mr. Patton 
hopes to have other bodies join with 
him in witnessing a test of the new 
system installed within a short time. 
To some extent the amount of the re- 
duction in the basis rates will depend 
upon the efficiency of the system, al- 
though it is believed that it will ac- 
complish all that is expected of it. 





Cincinnati Notes 

The arrest of Isaac Barg, a dry cleaner 
at Cincinnati, is a continuance of the 
war against the dry cleaners operating in 
the congested districts. The warrant was 
sworn out by the chief of the fire de- 
partment. It is said that Barg has been 
keeping 300 gallons or more of benzine, 
naphtha and gasoline on the premises and 
has ignored the order of the chief to 
reduce the quantity. His case was set 
for Aug. I. 


Drexel, Browne & Co., who handle sur- 
plus line companies have recently secured 
the Anchor of Des Moines, Illinois Na- 
tional and the London Fire of Toronto. 


Col. J. W. Durbrow of New York was 
in Cincinnati during the past week secur- 
ing agents for various surplus line com- 
panies. Colonel Durbrow has gone to 
Omaha to attend the board meeting of 
the National Mutual, in which he is 
largely interested. 





Akron Mutual Organized 

The Akron Mutual Fire of Akron, 
Ohio, has been incorporated to do a gen- 
eral fire insurance business on the mutual 
plan. William M. Hiltabidle, a director 
in the North American Mutual of Mans- 
field, is to be the manager of this com- 
pany. The temporary organization in- 
cludes Edwin Stackhouse as president, 
and C. W. Kempel as secretary. Others 
interested are F. A. Boron, William M. 
Hiltabidle, H. E. Loomis, August Bless- 
man, W. T. Tobin, Joseph Dangel, C. W. 
Wickline, Wilbur W. Milar, M. C. 
Franks, Ray Stillwell, I. K. Vogt and Dr. 
S. H. Sturgeon. 

The company will probably be operated 
on the same plan as other state mutuals 
and will keep close to the nonunion prac- 
tices, although this has not been an- 
nounced. 





Has Both States Planted 

Special Agent A. P. Ross of the West- 
ern Reserve has completed the organi- 
zation of West Virginia and Kentucky 
as far as it is the intention of the man- 
agement to go at present. Agents have 
been appointed in all the larger cities 
and towns in both states. The company 
is represented in some of the best offices 
and will look for a nice business from 
them. 





OHIO NOTES 


The Ohio German has now joined the 
Ohio Inspection Bureau and is using its 
rates. 


The agency of the Columbia of Dayton 
at Ironton, O., has been placed with the 
Ironton Realty Company. 

At Marietta, Ohio, John F. Hamilton 
has sold his agency to A, J. Stevens, the 
consideration being $3, 000. 

At Salineville, Ohio, the mixed agency 
of W. F. Kirk becomes nonunion by the 
transfer of the National of Hartford to 
S. E. McCormick’s union office. 


Conditions at Ironton, O., are reported 
as generally satisfactory except that one 
agent is cutting rates. The tendency to 
rate-cutting is said to be chronic with him. 
a other agents are cooperating pretty 
we 


The following appointments of the 
be Walla Fire have been made in Ohio: 
E. H. Coe, Dayton; A. L. Lessner, Spring- 
fields Frank J. Dawson, Columbus; Wm. 
H. Evans, Akron; F. E. Benson, Youngs- 
town; F. EB. Cole, Canton. 





The Hudson-Justice Insurance Agency 
of Logan, - Va., has been incorporated 
to do a general insurance, brokerage and 
——— business. Capital, $5,000, or 


which $100 been subscribed, and $10 
paid. The incorporators are: Clement 
Hudson, S. B. Robertson, Scott Justice, J. 


Cary Alderson and Naaman Jackson, all 
of Logan. 





The Girard and the Dixie Fire have been 
elected to membership in the Western 
Sprinklered Risk Association. 
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MIGHIGAN AND INDIANA 


ADE NOT THE ONLY HUMORIST 








Other People Including Local Agents, 
in Indiana See the Funny Side of 
Things 





Indianapolis, Ind. July 30—<(Special 
Correspondence.)—Ask a union special 
agent here how conditions are in the 
state and he will tell you that for the 
most part everything is lovely. Ask a 
nonunion man and you will be informed 
that affairs are all balled up with ru 
prospect of satisfactory adjustment. Here 
ate some stories I have gathered, mostly 
from nonunion sources, which illustrat: 
how the agents are taking to the new 
rates. 

At Muncie the board held a meeting to 
take action on the new rates. It was 
moved and seconded that consideration of 
tLe rates be laid over to next meeting. 
Carried. Moved and seconded that the 
board now adjourn “to some time in the 
fall.” Carried. 


The Anderson board met one Tuesday 
several weeks ago to act upon the new 
rates. Fifteen union specials made it con- 
venient to drop into town on that particu- 
lar day and to be at the board rooms 
at the hour for the meeting. They and 
the locals sat around and told stories for 
a while, when a special suggested that 
time was being wasted and it would be 
well to call to order. The president of 
the board opened the services with read- 
ing from that portion of the constitution 
and bylaws in which it is set forth that 
nobody but a local agent in Anderson 
may be a member of the board and that 
proceedings shall be secret, with nobody 
but members attending the meetings. 

“Does that mean that we are requested 
to get out?” asked a special. 

“No,” said the president, “we appreci- 
ate the presence of these gentlemen. They 
have told us some good stories. We do 
not wish to be discourteous, and while 
we cannot call the meeting to order with 
them present, we should be pleased to 
have them address us informally.” 

“Tt is an open secret,” said one of the 
specials rising, “that we are here to urge 
upon you the adoption of the new rates. 
We do not desire you to understand that 
we have gone back on the Indiana mer- 
cantile schedule, but we are told—mark 
you, we do not say this, but we are told 
—that the Dean schedule is better. We 
are progressive men and believe in try- 
ing out whatever purports to be good, 
and while the Indiana mercantile schedule 
is to us as the New Testament, we 
think it would be well to adopt the 
rates made under this new schedule, 
which we are told is better.” 

The president stated that he had al- 
ways regarded the New Testament as a 
perfect rule of life, and that it was with 
extreme hesitancy that he would consider 
any attempts at this late date to make im- 
provements upon it. Nevertheless, if the 
field men would retire the board would 
go into formal session. 

“I suppose,” he added, “that you gen- 
tlemen will learn the result of the ses- 
sion, for somebody will ‘leak’ just as 
usual,” 

The board went into session as an 
ecumenical council to compare the re- 
sults of this new code of morals with 
those under the “New Testament.” It 
was found that in some cases rates had 
been lowered and in others increased. 
The board first adopted the new rates 
where they were lower than the old ones. 
Then it postponed to the August meet- 
ing consideration of the higher rates. 
Then it amended the constitution so that 
the secretary must be a member of the 
board, thus throwing out the stamping 
clerk as secretary. Next it provided that 
new rates must be sent to the secretary 
in a sealed envelope, plainly marked 
“Rates” on the outside and that the sec- 
retary should open such envelope only 
in the presence of the full membership of 
the board. Under a strict construction 





of this last provision the Anderson board 
can never again consider rates if one 
member is absent from the meeting. 

At one of the cities in the state the in- 
spector undertook to get the new rates 
adopted in the same way as Goodloe did 
here—by taking the old rates out of the 
cabinets. He went into one nonunion 
office and commenced work on the cabi- 
net, and the agent asked him what he was 
doing. 

“I am just rearranging these cards,” 
said the inspector. 

“Well, you just drop that handful of 
cards and get out of that cage and in 
future when you have any new rates hand 
the cards through the window to the 
young lady and she will put them in the 
cabinet.” The old cards are still there. 

Nonunion people figure that the Sellers 
bureau is costing its subscribers a pretty 
penny at present. It is almost entirely 
supported by union companies. The prin- 
cipal nonunion subscribers are the Ameri- 
can and the Connecticut, although there 
are some others with a smaller volume of 
business. Take out of the total premiums 
of the American and Connecticut their In- 
dianapolis and Evansville premiums and 
their farm premiums and what remains 
on which they are assessed for the sup- 
port of the bureau is not very much. 

Some severe criticism is heard of the 
way in which the South Bend trouble has 
been handled. E. F. Dubail had _ the 
Northwestern National for twenty years 
or more and was on terms of intimacy 
with the home office people, but at last 
the exigencies of the business compelled 
him to clear his agency and it had to 
seek a new connection. The new agents 
have been cutting some rates. It is said 
that they were not causing much dis- 
turbance, as their business was almost 
exclusively dwelling houses and they were 
not getting much business from other 
agents. However, a great stir was 
raised and the Northwestern National 
was given a thousand dollars’ worth of 
free newspaper advertising as a cut-rate 
company and a competitive rule was 
adopted, under pressure, it is said, from 
Chicago. Now any agent who loses a 
policy to the Northwestern National by a 
cut rate can present the evidence to the 
insnector and make a rate to meet the 
cut. It is said that none of the businss is 
recaptured, but that this plan enables 
such agents as so desire to get rates 
knocked down on a risk because the 
Northwestern National may have a small 
cut-rate policy on it. Furthermore it is 
reported that while the Northwestern Na- 
tional has been “toting fair” at those 
points in the state where its agents re- 
ported through stamping offices, its of- 
ficers have become so incensed at its 
treatment at South Bend that they are 
permitting agents to report business 
through at tariff and then rebate. 

The state board and the league still 
continue on friendly terms, but they do 
not do business with each other to any 
great extent. So far as rates are con- 
cerned the state board members are little 
more than policemen now. They no 
longer make the laws, they merely en- 
deavor to enforce them. The league de- 
clines to assist in enforcing Sellers rates. 
in which it is not interested, so there is 
little left for cooperative action. Here 
are the two bodies, one wanting coopera- 
tion where the other will not give it, and 
the other ready to cooperate on rate mak- 
ing where the one cannot cooperate. The 
nonunion forces show no signs as yet of 
yielding to the Chicago influences. In 
towns not yet rated under the Dean 
schedule there is little trouble, as the two 
field organizations can still cooperate to 
hold things steady there. As fast as they 
are rated, however, trouble begins. 





Union’s Michigan Agents 
The following is the list of agents of 
the Union of London in Michigan: 


W. Hal Marshall, Adrian; W. J. D. Dean, 
Albion; C. E. Hoffman, Allegan; J. Arthur, 
Battle Creek; G. W. Ames, Bay City; W. 
B. Shankland, Benton Harbor; Torsten 





Eggen, Bessemer; Beaver & Diggins, Cad- 
illac; G. W. Rowley, Charlotte; F. E. 
Turrell, Charlevoix; 8S. S. Moloney, Che- 
boygan; V. U. Hungerford, Coldwater; Ray- 
mond & Raymond, Detroit; Clyde W. 
Ketcham, Dowagiac; G. F. Caldwell, Flint; 
J. F. Baker, Grand Rapids; J. J. Eichkern, 
Hancock; 8. D. Bishop, Hillsdale; L. Y. 
Devries, Holland; A. W. Peterson, Iron- 
wood; W. B. Webb & Co., Jackson; C. H. 
Garrett, Kalamazoo; W. C. Hull, Lansing; 
W. H. Bailey, Lapeer; Dunwell & Stray, 
Ludington; B. P. Barnes, Manistee; C. B. 
Mercereau, Manistique; Marquette Nat. 
Bank Ins. Agency, Marquette; Cox & 
Roper, Menominee; John Davis, Monroe; R. 
P. Easton, Muskegon; L. E. Wood, Niles; 
D. A. Stewart, Norway; R. P. Bigelow, 
Owosso; Wachtel & Galster Co., Inc., Pe- 
toskey; J. E. Sawyer, Pontiac; Stevens & 
Stevens, Port Huron; W. H. Hawkins, Reed 
City; Ferguson & Wallace, Saginaw, E. 8.; 
E. H. Hotchkiss, St. Ignace; J. M. Hoxie, 
St. Johns; J. M. Drake, St. Joseph; John- 
ston & Blank, Sault Ste. Marie; T. C. Car- 
penter, Sturgis; W. E. Barnard, Three 
Rivers. 





Decision on Mutual Liability 


In 1895 George R. Davidson of Len- 
nox took out a policy in the Manufactur- 
ers Mutual Life of Saginaw, covering his 
flouring mill. The mill was afterwards 
transferred to Chas. F. Harrington, trus- 
tee, to secure a debt which Mr. Davidson 
owed the McMorran Milling Company. 
The policy was also assigned to Mr. Har- 
rington as collateral security. It was a 





five-year policy and after its expiration 
the company became insolvent and sued 
Harrington for $140 to cover an assess- 
ment. The court has rendered a decision 
that Harrington did not become a mem- 
ber of the company by reason of holding 
title for security for the McMorran Com- 
pany, and is not liable. Davidson is the 
man who should have been sued. 





Rensselaer Is Quiet 


Those that expect to hear the roar 
of battle as they approach Rensselaer, 
where rates have been declared off, will 
be disappointed. It is as peaceful a 
place, from an insurance standpoint, as 
one would meet in a day’s journey, field 
men say. The agents there understand 


war has been declared, but there are 
neither army officers nor privates to 
make the opposing forces. The agents 


are pursuing their peaceful occupations 


and, if there is cutting and slashing 
being done, they are apparently not 
aware of it. This is looked on as 


rather a tame follow-up of the fiery 
action taken at the special council of 
war of the state board, whose mem- 
bers were agitated at the situation that 
confronted them and who rushed to the 
call of arms. 

While the effort to 


start things at 





Whitbeck, Burwell & Chusnes 


209-211 Majestic Bldg.. Detroit, Mich. 
GENERAL AGENTS FOR THE 
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Capital Stock, $200,000 


Michigan Agents in need of a live company, write us. 


Net Surplus, $200,004 
We 


can take care of your farm business. 
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Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicage 


JOSEPH S. FRELINGHUYSEN 


76 William Street 


NEW YORK 








6 


THE WESTERN 


UNDERWRITER. 





August:1, 1907. 








Rensselaer has fallen flat, field men see 
in it danger that other towns may de- 
cide that if the bars can be let down at 
Rensselaer they can be removed at other 
places, 





AMONG DETROIT UNDERWRITERS 





Saginaw Wants Next Year’s Meeting 
of the Michigan Association— 
Getting Power of Attorney 





Detroit, Mich., July 29.—(Special Cor- 
respondence.)—The Michigan Association, 
which meets at Flint, Sept. 5-6, has re- 
ceived an invitation from the board of 
trade of Saginaw to hold its meeting next 
year at Saginaw. There should be a 
large attendance of agents at these meet- 
ings. If the insurance agent was as en- 
thusiastic over his profession and as 
anxious to better conditions as other 
professions are, these meetings would be 
largely attended. Let all the Michigan 
agents who are interested in the better- 
ment of conditions be at Flint. 


A brother agent was telling me the 
other day about an agent who represented 
a nonboard concern taking a line of dwell- 
ings rated at $1.15 per year for 1 percent 
for three years. He had had the business 
for a long time and wanted to know what 
to do about it. I said, “Let it go. The 
sooner these outfits get full of this kind 
of business the sooner they will be ready 
for reinsurance in some good board com- 
pany.” 


Some agents who control lines using 
the 80 percent clause have a power of at- 
torney to sign the new percentage con- 
tract. A well-known insurance attorney 
has drawn up a legal document which, 
when the authority is delegated to the 
agent under this form, makes it as bind- 
ing as if signed by the firm. Some com- 
panies have instructed their agents to 
accept nothing but the signature of a 
member of the firm or the individual, not 
by attorney. It strikes me as being a lit- 
tle peculiar that a person can elect by 
authority to another to sign any legal 
document and make it binding, yet can- 
not do the same with a percentage clause. 
Is there anything about this new law that 
is different from any other law? If a 
contract can be made binding by a per- 
son who has a power of attorney to sign 
a document, why can’t the same thing be 
done in this case? 


I was looking for trouble the other day 
with a solicitor for a nonboard agency. 
I heard he was going after a policy of 
mine that was about to expire and on 
which there was a mortgage clause. He 
handled the policies for the company hav- 
ing the mortgage. I got my mad up and 
had my gun loaded ready for the agent; 
in fact I hoped he would make the effort 
and depended on my ability to hold my 
own, to beat him and show him up before 
the organization he worked for. I found 
he had taken a nibble at the bait, but 
did not grab strong enough so that he 
could be landed. The assured asked me 
if I knew the gentleman. I said I did. 

“Well, he asked for a renewal of this 
policy in a company he represented, but 
when I told him you had the business he 
said it was just as well to let you keep 
it.” So I got the renewal, but did not 
have a chance to shoot off my gun. 

Op Detroiter. 





Michigan Agency Appointments 
Camden—Thomas & Pryor, Hastings. 
Capital—Smith & ne. age ae 
Farmers & M 

City; BEB. A. 
Kenzie & Mann, Detroit; - = 
Grand Rapids. 
Franklin—C. B. Carver, 
Guardian—Fred M. 
State of Pa.—A. J. Vine, Lake Linden; 
David Armit, Laurium; Edward Carroll, 
Ontonagon. 


: a Flint & Campbell 
zansing. 

National—B. F. Graves, —~ ees Reeder- 
Hyman Agency, Grand Rapids. 

New Brunswick—A, BE. R. Rush, Bay 


Cit 
Nw W. Nat’l—T. E. Flanigan, Detroit. 


Williams, 


Elk Rapids. 
Breen, Cadillac. 


Northwestern F. & M.—F. N. Hyman, 

Grand Baekée: H. E. Hollon, Qnmen: 
W. 8. Wood, Muskegon; Oren Quick, 
Manistique. 


Spring Garden—Clarence Tinker, Fen- 





D. Harger, Howell; F. E. Andrews, 
iit 
Reliance—L. S. 


Warren, Albion; George 
Decke, Charlottle. 


Roch. German—Harrer & Son, Ann 
Arbor; J. M. Patten, Hastings; ‘a D. 8. 
Hanson, Hart. 


St. Paul—DMichael Hoban, St. Ignace. 

Scot. a & we hs Sturr, Cassopolis; 
A. L. Moulton D 

Southern—Whitlift “=... Agency, Port 

uron 

Sun, iW Day, M. Port Huron; 


~ “7a 


Alpena; V. 8S. Moloney, Cheboygan; Robert 
Arnott, Ludington; Michael Hoban, St. 
Ignace. 





Indiana Premiums and Losses 
The following are premiums and losses 
of fire companies for the first six months 
of this year: 






Company. Prems Losses. 
PEL. Krecentesecesedosd $ 9,992 265 
British America. 11,893 4,195 
Caledonian .... 9,548 4,233 
Continental 187,161 71,833 
Com’! Union.. 31,434 5,512 
Concordia ... 16,678 5,282 
Fidelity ...... sco ae 425 
Georgia Home............ 4,356 1,467 
German Alliance...,...... 17,483 6,745 
German American........ 46,909 20,114 
Globe & Rutgers.......... 30,819 17,976 
rT ere ,530 00eesee 
Rare —  saebawe 
eS Serre 4,452 27 
Lond. & Lanc....... ae 17,464 1,209 
DE ghee pace oneonsoeee 15,728 4,458 
, GOIN Ric ccovecceosees 14,959 
Mich. Millers’ ee -. ae 
PeatIOMMl, - CE. cc cccescecces 19,761 
DL. Dciwace venebacwens 464 
North River... .ccscosces 4,458 
OlE COIONY..cccccccccccece B,0BB = cvsccce 
rrr 1,743 
Palatine ......... 13,935 
Pelican ......0. 1,592 
OEE 2 snscccees 67,266 
Royal Exchange.. 4,327 
Security, Ct...... 6,760 
Scottish U. & N.. 7,518 
Springfield ...........+... 37,631 
BE wevessdcdcorescevenes ,185 
United States............. anand 
Virginia State............ 1,196 





Improvements at Whitehall 

At Whitehall, Mich., John Haverkate, 
one of the leading insurance men, was 
last spring elected president of the vil- 
lage, and through his efforts a contract 
has been let for the extension of the water 
mains. Nearly a mile of pipe will be laid 
and six additional hydrants added. Dur- 
ing his administration two additional 
flowing wells have been sunk and a large 
supply pump installed, thus placing the 
village well to the front as to fire protec- 
tion. 





MICHIGAN NOTES 


Cadillac, Mich., has added a new hose 
wagon to its equipment. It carries 1,250 
feet of hose, and two hand chemical tanks 
are also attached. 

W. B. Arms & Co. get the London & 
Lancashire, Pelican and Svea at Fenton, 
Mich. Kirby & Forster, at Owosso, Mich., 
get the Camden and Guardian. 

A recent fire starting in the saw depart- 
ment at the Grand Rapids Veneer Works 
spread rapidly through the dusty room. 
Two sprinkler heads were opened and the 
blaze was entirely extinguished before the 
city department arrived 


The sprinkler equipped plant of the 
Grand Rapids Hand Screw Company at 
Grand Rapids is nearly completed. As 
soon as the plans for the building were 
ready last fall Secretary Wilmarth went to 
Chicago and spent a day and a half in 
consultation with insurance men, with a 
view to reducing the risk in his wood- 
working plant to a minimum. As a result, 
he has secured a $2.50 rate, said to be the 
a on any plant of the kind in the 
state. 





INDIANA NOTES 


The North British & Mercantile has gone 
into the prosperous agency of Greene & 
Greene at Evansville. 

Schrader & Wilson, Ft. Wayne, have ob- 
tained a large amount of insurance on 
Indiana and Shio traction lines. 

Hiram J. Adler of Evansville, Ind., who 
has conducted a life and accident office, 
has taken on several fire companies. 

J. F. Hess and John W. Duffy —~ 
formed a partnership at Marion, Ind., and 
engaged in the insurance and real estate 
business. - 

On account of defective electrical equip- 
ment, 1 percent has been added to the rate 
on building and contents, 638-642 East St. 
Clair street, Indianapolis, applicable to ex- 
isting policies. 


The Indiana Blue Geese have migrated 
to the Indiana lakes and will not be back 
to their nesting =. it is expected, 
until September. hey will tring a some 
goslings with them. 





IN ILLINOIS AND WISCONSIN 


PRESIDENT SEXTON IN CHICAGO 


Confers With Leading Agents as to 
Plans to Strengthen the Illinois 
Local Agents Association 








President S. D. Sexton of the Illinois 
Association of Local Agents visited Chi- 
cago last week to get in touch with some 
of the leading local agents of that city 
and confer with them regarding the 
policy to be pursued in strengthening the 
Illinois organization. While at the recent 
meeting of the Illinois body in Blooming- 
ton the agents out in the state secured 
the offices, the Chicago agents desired 
such a course to be pursued, as they were 
willing to work just as hard and advise 
with the officers even though they held no 
office. It was thought best to allow the 
so-called “country agents” to have the 
management of the association in their 
hands. President Sexton, however, ap- 
preciates the value of the counsel of the 
Chicago agents and he will advise with 
them from time to time. 

President Sexton has plans under way 
whereby every agent in the state will 
be notified of the aims of the association 
and its efforts to uplift the business and 
conserve the rights of agents. He is 
anxious to find out what agents intend to 
be present at the National convention in 
Richmond and such agents should notify 
him at once at his address in East St. 
Louis, Ill. Mr. Sexton has undertaken 
the work of piloting the Illinois associa- 
tion with considerable enthusiasm, and if 
he is given cooperation the Illinois body 
will be heard from. The recent meeting 
in Bloomington was a great success and 
there are numerous agents that want 
another meeting of similar nature to be 
held soon in Springfield. 





SAYS AGENTS ARE IN COMBINE 





Bomb Thrown Into the Camp at Peoria 
by the Corporation Counsel 
Which May Explode 





Local agents in Peoria, Ill, are very 
much exercised over the movement on the 
part of Corporation Counsel Henry Mans- 
field in his attempt to prove that the in- 
surance companies and agents are in a 
combine and have boosted rates from 15 
to 20 percent. Some weeks ago Alder- 
man Ludwig introduced a resolution ask- 
ing for an official report to be presented 
to the council as to whether the agents 
were in an illegal combine. When this 
opinion was presented-.to the city council 
last week the mayor stated that com- 
plaints had been received regarding an 
increase in rates and from expressions he 
had received it seemed clear to him that 
rates were not equitable, as it appeared 
that the small premium payers in the 
Cwelling house districts were charged 
higher rates in proportion than people 
in the down-town district. 

Corporation Counsel Mansfield in his 
opinion stated that it appeared as though 
the agents were in a combine, and he 
presented similar cases where hoards of 
underwriters or associations had been at- 
tacked and broken up. 

It was stated in Peoria that legal action 
will be begun through the office of the 
state’s attorney. In the opinion of the 
corporation counsel it was stated that 
the companies employ Fred Ticknor as 
inspector, and the agents are required to 
report their business through him, to see 
whether the rates are correct. It was 
said that Mr. Ticknor makes the rates 
for the companies and agents, and al- 
though an assured may go from one 
agent to the other he will always be 
quoted the same rate. Mr. Mansfield de- 
clares that this is a combine and destroys 
competition. 





Will Insist on Proper Basis 
A question has arisen over the basis 
of taxation for the Wisconsin fire mar- 
shal law. The companies in their returns 
to the insurance department for taxation 





give the premiums less return premiums 
and reinsurance. They claim that this is 
the basis on which they should pay under 
the fire marshal law. Some of the Wis- 
consin state authorities are endeavoring 
to force the companies to pay on gross 
premiums, not permitting any deduction. 
It is thought, however, that as the de- 
partment recognizes proper deductions, 
the same basis will be used in the fire 
marshal assessment. 





Alton Needs Electrical 


Alton, Ill, has no electrical inspection 
ordinance. Two of the local contractors 
are doing all in their power to keep up 
the standard, but irresponsible competi- 
tion handicaps them very seriously, there- 
fore little if any of the work is in full 
compliance with code requirements. Both 
firms appreciate the necessity for inspec- 
tion and will do all they can to secure 
the service. A suitable ordinance has 
been placed in the hands of the chairman 
of the fire committee of the council. 


MILWAUKEE OUTING WAS GREAT 


Inspection 








All Things Conspired to Give the 
Local Agents and Their Guests a 
Good Time 





On Saturday last the Milwaukee board 
had its third annual outing at Gifford’s, 
on Oconomowoc Lake, about thirty-one 
miles from the city. The members and 
their guests, the special agents and some 
of the older clerks, numbered 140, mak- 
ing the attendance larger than in pre- 
vious years. 

The spot selected was on a beautiful 
lake that afforded opportunities for boat- 
ing, fishing and swimming, that were 
greatly enjoyed, and the launch placed 
at the disposal of the members was busy 
all the time. 

Dinner and supper were served in 
a pavilion standing on the bank of the 
lake, and anyone who did not get enough 
chicken could at least fill up on the 
beauties of nature. 

After dinner all gathéred on the ath- 
letic field and witnessed a game of ball 
that surprised them, as it was really 
a first-rate exhibition of the national 
game. Fred Millard of the “Locals” 
made two catches that surprised no one 
more than himself, and Milton Freedy 
of the “Specials” shut his eyes and the 
ball hit his bat so hard he made a home 
run. The “Locals” scored six runs in 
five innings and the “Specials” gathered 
only five in six innings, despite the aid 
of L. S. Wallace of the “Specials,” who 
let the foxy Fassold, a_ professional 
catcher from Indianapolis, work him into 
calling anything within reach a strike. 
Fassold masqueraded as special agent 
of the Milwaukee Fire. The teams lined 


up as follows: 
Hibbard, 


“Locals”—Holzhauer, 
1st; Miller, c.; Washburn, 2d; Weil, 
3d; Durand, r.f.; Millard, 1f.; Greene, 
c.f.; Wilkinson, c.f.; Delahunt, p. 

“Specials’”—Atwater, 1.f.; Schoen, s.s.; 
Freedy, 1st; Basse, 3d; Ellis, p.; Fas- 
sold, c.; Kemp, c.f.; F. Greene, r.f.; 
Quade, 2d. 

During the game the best stunt of the 
day was pulled off. Monte Clark of the 
Providence Washington was seen to 
stagger and fall with a sickening thud. 
Willing hands quickly loosened his col- 
lar and other clothing, and Dr. Billie 
Golden, chief of the hospital staff, 
promptly appeared with his hack saw, 
scissors, bandages, medicines, etc. Copi- 
ous applications of ice were made to 
the patient’s head and abdominal region 
and friction applied to his chest and 
hands, two bottles of Golden’s gold- 
colored gargle were administered and 
the patient revived. The best part was 
that, with the exception of a few who 
knew of the arrangement, everyone was 
badly stung. It is said that Clark had 
something coming on the Blue Goose 
account and that the debt is now paid. 
The field and aquatic events were very 
interesting and the special agents proved 
their superiority in several events. 

The program crowded a half day so 


S.S.5 
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seriously. that next year a full day’s| | Royal—G. J. Bergen, Chilton; Edward | — INSURANCE 
outing will probably be arranged. The Rrampeter, Gilmanton; Miss Irene Fischer, TORNADO C 0 M Pp AN Y 
return trip was made at 7:30 by a tired] st. Paul—Wm. D. Brady, Red Granite. 

but well satisfied lot of insurance men.| St. Louis—W. C. Better, Marinette; 


Byron Morgan achieved greatness last 
year and this year has wound up his 
literary career with a song of eight 
<a of which the following are sam- 
ples: 


Gus Rebhan is our president 

He’s pretty hard to beat; 
He’s given twelve years’ service 

And he’s always glad to treat. 
If you know of any better, 

Just put him up to run 
And see him get the lemon— 

, he’ll get stung! Oh, he’ll get stung. 


Walt Atwater is a dandy, 
He’s game right to the core, 
He don’t always get the business 
But it doesn’t make him sore. 
He and Millard play at billiards, 
But Fred he cannot beat, 
Though his praise we’ve jong 
Oh, he’ll out stung! Oh, he’ i on Tens. 


Have you seen that Richard Ellis 
Playing baseball on our field? 
He almost got a homer, 
But Kremers would not yield— 
He thought he was the candy 
For the fans they cheered him some 
But ere he made the home plate, 
Oh, he was stung! Oh, he was stung. 


George Heaney, superintendent 
of the Milwaukee Board, you know, 
Is very independent 
When for lower rates you go, 
Though he’s always on the lookout 
And whene’er a scheme is sprung 
To further our interests, 
Oh, we’re not stung! Oh, we’re not stung. 


O yes we have a picnic 
And a bunch not very tame; 
We'll caper and we’ll cut up 
Till the moon is on the wane, 
And until this fest is over 
Should any sun-of-a-gun 
Attempt to talk of business, 
Oh, he’ll get stung! Yes, he’ll get stung. 





East St. Louis Shows Improvements 


At East St. Louis, Ill, inspection serv- 
ice is now fair, although not of the 
highest class. The work open for inspec- 
tion shows marked improvement over 
that in evidence two years ago. The 
leading contracting firm desires to con- 
form in every particular to code require- 
ments and its co-operation may be counted 
upon in any effort made to raise the 
standard. The lighting company en- 
deavors to protect prospective customers 
in every way possible by making inspec- 
tions for wire capacity, etc. It has made 
considerable improvement in its outside 
wiring and further alterations may be 
expected, including some underground 
work, 





Wisconsin Agency Appointments 


#=tna—C. F. Boedecker, Algoma. 
Amer. Cent.—R. Bulkley, White- 
water; William Loveland, Monticello; E. 


B. Boggess, Palmyra; R. Carter & Son, 
Dodgeville; E. H. Kirley, Doylestown. 
Boston—A. G. Dana, Fond du Lac; E. D. 


Loomis, La Crosse. 

Central Mfrs. Mut.—E. S. Rice, Janes- 
ville. 

Cooper—W. C. Hegelmeyer, Stoughton; 


Fred =, Whitewater; Wells & Mill- 
man, Monr 
Baerwald & Dawe 
German, Pa.—George Stroebel, 
kinson. 
Ger. Amer.—Kennedy Scott, Rio. 
Hartford—E. W. Chubb, Milwaukee. 
North America—Arthur R. Munkwitz, 
Milwaukee. 


Federal_ Hilbert, 
Co., Milwaukee. 
Fort At- 
Germania—C. E. Williams, Palmyra; P. 
H. Tratt, Whitehall. 
Hawkeye—Osten Mathisen, Marinette; 
Cc. H. Jung, Green Bay. 
Law Union & Crown—Jerrard, Lenroot 
& Nye, ag gf H. P. Favell, Chippewa 


Falls; Con. W. Lloyd, Ashland. 
L. L. & G—G. G. Geisler, Stevens 
Point. 


Mech. & Traders—C. H. Aspinwall, Fort 
Atkinson; Kline & Thoreson, Beloit. 

Mich. Com’ oe G. Pheenix, Elroy. 

Mich. F. & M.—W. J. McLane, White- 
water. 

Milwaukeo—Zi. J. Zaun, Bristol. 

Milw. Mech.—O. E. Miller, Chetek; J. E. 
Gleason, Milwaukee; te 2 McDonnell, 
Browntown; W. F. Lindemann, Bagley: 
Henry Wise, Fall Creek; J. C. Johnson, 
Gratiot. 

Nat’l Mut.—O. T. Hebermann, Jefferson. 

N. W. Nat’l—J. A. Bawden, Milwaukee; 
W. W. Woodman, Berlin. 

Old Colony—Thomas Mould, Baraboo; 
E. G. Stolte, Reedsburg. 

Pheenix, Ct.—Frank Reiske, Milwaukee. 

Prov. Wash.—G. J. Bergen, Chilton; M. 
P. Becker, Cedarburg; Bradley & Madden, 
Fond du Lac. 

ne anee— Win. Wojtechowsky, Kewau- 


Rich. German—Wm. Nelson, Deerfield. 





Gustav Bucheit, Watertown; ‘Carpenter & 
Rowlands, Racine. 

eee = Crandell, Antigo; H. J. 
Bowell 4 Co., rrill. 

Sun, finger E. Lawson, Walworth. 

United Amer.—E. J. Cove, Baldwin; 
Krebs & Van Orden, Watertown; 8S. M. 
Peebles, Lone Rock; L. Everson, Fall 
River; E. H. Ki Doylestown; L. 
Fiedler, Seymour. 

Western Reserve—Green Bay Insurance 
Agency, i Peon George eller, She- 
i oO. F i et. shkosh; W. 8. 
& E. J. Baker, Siar rinette; Bogk & Pfleger, 
Milwaukee. 


rley, 





SHEBOYGAN WIRING ONLY FAIR 





Efforts Are Being Made to Get Needed 
Improvements—Future Installa- 
tlons to Conform to Code 





At Sheboygan, Wis., interior wiring 
throughout the mercantile and manu- 
facturing districts of the city is fair. 
Recently installed electrical equipments 
generally conform to code requirements, 
but many old ones are in very poor con- 
dition. No series arc lamps are in use in 
buildings. The electrical inspection ordi- 
nance is old and of very little value and 
steps have already been taken toward the 
adoption of a modern ordinance which 
will provide for the licensing of con- 
tractors as well as to more clearly define 
the power and duty of the municipal in- 
spector. 

An agreement has been signed by the 
contractors, public service company and 
the municipal inspector that they will be 
governed by the national code in all of 
the future installations. The present city 
inspector is well qualified for his office. 

The telephone and lighting companies 
liave recently removed all poles, except 
trolley poles, from North Eighth street to 
the alleys in rear. The telephone com- 
pany has installed a large amount of its 
work underground in the business dis- 
trict. The overhead condition in the 
alleys might be considerably improved, as 
the service wires of both companies are 
carelessly installed. 

Practically all of the manufacturing in- 
terests use electricity and all equipments 
are more or less defective. In the mer- 
cantile districts electric current for light- 
ing or power is used in about 65 percent 
of the buildings. Of this number 80 
percent was found to be defective. Of 
the defective equipments, 46 percent has 
been classed as “fair,” 29 percent “poor,” 
y percent “hazardous” and 16 percent 
“very hazardous.” 





Illinois Agency Appointments 


St. Paul—W. H. Pusheck, Evanston; F. 
L. Race and Thiele Henry, Oak Park: 
G. H. <a gains F. M. Me 
Hyde Park; H. Benson, Maywood; 
Scott, ‘Brookline: Elling Bide, "North “GH 

Carlson, West Chicago; H. M. 
Sarat Western Spring; Rose D. 
North Chicago; Frank B. Buszin, 
S. H. Martin, Waynesville; G. W. Tiede- 
mann, O’Fallon; W. E. Oliver, Fisher; 
Rolla Ingham, Kenney. 

Security, Ct.—James oe. Morton; M. 
L. Nagel, Steeleville; D. D. Williamson, 
Watson; M. L. Hay, Princeton. 

Sun, g.—J. E. Reninger, Chicago. 

#£tna—Walter D. Rathje and Wladyslaw 
Gottwald, Chicago; Chas. Henry, Birds; 
Wm. Goodman, Kempton; J. N. and N. G. 
Rosborough, Lawrenceville; C. G. Sachse, 
Morris; James Wyatt, Metcalf. 

Allemannia—P. R. Van Dervort, Tisk- 
ilwa; C. V. Parker, Harrisburg. 

Amer. Cent.—H. D. Holstlaw, Iuka. 

Calumet—R. O. Deason, Murphysboro. 

Citizens—A. W. Hampton, West Frank- 


ort. 
Com’!] Union—Mrs. Olive Webster, Salem. 
Concordia—Jerome P. Bowes, Chicago; J. 


Crabb, Warren. 
Continental, N. Y.—M. K. _ Skinner, 
Griggsville; White & Seward, Hillsboro; 
M. Davis, Mulberry Grove; Geo. Rob- 


erts, Milton; J. E. Vail, Industry; Cox & 
Ausbury, Macomb; R. N. Wear, Colchester; 
Casper Bowen, Mt. Sterling; A. G. Cye, 
Watseka. 
Cosmopolitan—D. M. Bishop, Madison. 
Delaware, Pa.—J. R. Brown & Son, 
Rockford. 
Eagle—Arden J. pSengoe and Hettinger 
& Huber, Springfield; L. Myers, Pon- 
tiac; C. L. Traey, ute, 
Farmers & Merch.—York & Jobe, Harris- 
burg; R. W. McCulloch, Mattoon; Kerr & 
Roby, Metropolis; James Ross, New Phila- 
delphia; Chas. Hubbard, Rock Falls; 
Schaarman & Thompson, Rock Island; Je- 
rome C. Morgan, Tower Hill. 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





§. &. LENEHAN, General Agent 


CHAS. R, STREET, Ass’t General Agent 





The Eagle Fire Company} . 


Of New York 





ESTABLISHED 1806 





10ist ANNUAL STATEMENT 


Capital - - - $300,000.00 
Net Surplus - - 477,620.07 
Assets s - - 1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 


STRICTLY FIREPROOF 


horet DRE VOORT 


Chicago, Mlinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 





On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 








SURPLUS LINES 


Por Local 
on 


fire 
- — Ltt 
covering against fire 


only after the 
y0oo in 
h our office. 


of Illinois 


+ haze booq suhausted, We can furnish 
a syndicate of London Lioyds U: 


te binders given. 
Illinois and New York. We also write A 
theft anywhere in the United States, Europe or Canada 


a policy 
a that Soseps 


MO. insurauce 
» 10%. 


gi 


WE INVITE YOUR sasnenne & AND PROMISE OAREFUL ATTENTION To 
INTERESTS. 


MARSH & McLENNAN 


50 LA SALLE STREET 


New York Office: 
WILLIAM STREET 


London Office: 
123 BISHOPSGATE STREET 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - - $300,000.00 
Surplus to ) Baey Holders, 413,206.10 
ts 


Asse - 786,134.77 
Losses Paid to date, 3,982,143.00 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 


In business continuously under the same 
management since 1872. 

Applications from leading agencies 
solicited. 


Henry P. Magill & Co. 
General Agents 
Chicage 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Asse $821,402.42 
Surplus to Policyhoiders| - 859,122.21 


Agents Wanted in Illinois 


'SHIPMAN & WAYNE 


General Agents 


GEO. L. PLATT, Special Agent 
159 Le Salle st. CHICAGO 


ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 





Wants good agents in Wisconsin, Illinois 
and Minnesota. 

If the yee ofa company ts in proportion 
to its assets is a good ST, we invite 
comparison with ‘*he companies you 
represent. 


J. M. KRALOVEC, Ges. Agt. 


P. A. KRERLA, Secy 
Cook County Chicage 


Home Office 





184 La Salle Street 
Te : 
eutonia 
FireInsurance Company 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets - ° . $673,153.45 
Net Surplus (over capital and all Itabilities) 477,088.00 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR., Sec’y. 





Local agents should get our prices on 


Policy Labels 


The Western Underwriter Co. 
145 La Salle Street, Chieago 


LONDON & 
ANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 





171 La Salle St., Chicago, Ill. 








8 


=x 


THE WESTERN 


UNDERWRITER. 








Ger. Alliance—N. J. Weller, La Salle; E. 
R. Knecht, Shelbyville. 

Ger. Amer., N. Y.—Ota Tash, Hettick. 

German, Ill.—J. L. Drake, Decatur. 

German, Pa.—F. B. Schafer, El Paso; J. 
C. Wickler, Minonk; P. O. Norling, Galva. 

Germania—C, C, Brown, Heyworth. 

Home, N. Y.—J. E. McDavid, Raymond; 
F. EB. Flagler, Morton Park; Walter D. 
Rathje and W. Gottwald, Chicago; H. B. 
Butler, Huntley; C. H. Condor, Hanna 
City; Herman R. Voltz, Plato Center; Rob- 
ert Anderson, Dixon. 

Indianapolis—J. H. Sharer, Princeton. 

Jefferson—C, R. Stuart & Son, Cairo. 

=~ & L. & G.—Victor L. Griser, Lake- 
view. 

— & Lan.—Paul R. Engelhard, Chi- 


Mech, & Traders—W. B. Corman, De- 
catur; John R. Walsh, Aurora. 

Metropolitan—C, A. McColley, Chicago. 

Milw. Mech.—G,. L. Hoke, Aroma; B. F. 
Hertz, . Wm. Wallace, Donovan; 
Mrs. F. E Martin, Iroquois. 

National, Ct.—H. B. Butler, Huntley; J. 
W. Gilbert, Union; W. J. Hinze, Beecher; 
David Price, Grant Park; G. A. Curry, Ben- 
son; Julian H. Heberling, Easton; Eyerley 
& Hennessey, Chebanse; J. D. Schoby, 
Kenney; T. P. Russell, Blairsville; F. G. 
Yeoman, Milledgeville; J. F. Schroeder, 
Valmeyer; Herbert R. Ealy and Arthur A. 
Armstrong, Chicago. 

Niagara—S, W. Cunnings, B. I. Smith, 
Henry Ibbotson and A. C. Haines, Chicago; 
Malachi Keene, Pinckneyville; Spiker & 
Wortham, Aurora; Geo. W. Bradshaw & 
Son, Herrin. 

Northern, N, Y.—A. C. Knorr, Freeport. 

North River—Geo. L. Smith, Chillicothe; 
Chas. W. Daugherty, Monmouth; Ernest 
Hipsley, Canton; Fred L. Dauber, Peru; 
8. T. Mear, Princeton; August P. Kuem- 
mel, Lincoln; J. L. Drake, Decatur; J. L. 
Oldham, Urbana; H. O. Robb, Savanna; T. 
H. Smith, Fulton; C. C. Graves, Pontiac; 
Mulliken & Armstrong, Champaign. 

Northwestern F. M.—T. Otto Fisk, 
Aurora; Albert Maierhofer, Ottawa; G. E. 
Mathis, Shawneetown. 

N. W. Nat’l—J. E. Jobe, Harrisburg; J. 
A. Bawden, Chicago; W. C. Parker, Wau- 
kegan. 

Ohio German—D. M. Bishop, Madison. 

Orient—Paul R. Engelhard, Chicago. 

Palatine—H. M, @ondit, Centralia; W. E. 


Redman, Paris. 

Pheenix, Ct.—Wm. H. Gorman, Lake; 
J. E. Schwarzentraub, Walnut. 

Prov. Wash.—J. N. and N. G. Rosbor- 


ough, Lawrenceville. 

Reliance—J. R. Brown & Son, Rockford. 

Roch. German—P. EB. Saunders, Harvard; 
R. R. Campbell, Macomb; L. H. Litchfield, 
Waukegan. 

Royal Exch.—J. H. Sharer, Princeton; F. 
M. Vanneman, Urbana. 

W'msburg City—P. J. Harsh, Sullivan; 
John J. Sheehy, Utica; B. J. Smith, George- 
town; Fred R. Young, Moline; Sm 
Backus, Hampshire; Phelps & Axtell, Har- 
vard; C. J. Bethke, Dundee; Allen & Ra- 
gan, Shelbyville; os, Davis, Donnellson; 


L. Long, Assumption; H. S. Butler, 
Hillsboro; Ww. . Kirkpatrick, Henry; 
Warner & Hess, Ottawa; J. . Smith, 
Plano; J. J. Longabaugh, Gray’s Lake; D. 


Cation, Williamsfield; W. H. Miller, Ches- 


ter; F. N. Tallyn, Benson; P. O. Norling, 
Galva. 
ILLINOIS NOTES 
Morey & Neff at + "oe Ill., are suc- 


ceeded by Morey & S 


The Hartford and Northern of England 
| a the H. W. Williams’ agency at Rock- 
or 


The big line of the Parlin & Orendorff 
Company, agricultural implement manu- 
facturers, at Canton, Ill, goes to the West- 
ern Factory Association at a 40-cent rate. 
Local agents have handled it heretofore. 

The loss on the livery stable building at 
the northeast corner of East and Court 
streets, Jacksonville, Ill, will be total to 


about $20,000 insurance, The loss on con- 
tents is about 40 percent. The Ward 
agency handled the business. 


While the mayor of Belleville, Ill, is not 
greatly in favor of an electrical inspection 
ordinance, at his request the underwriters’ 
bureau has furnished him with an ordi- 
nance suitable for.a city of that size, and 
it will be presented to the council. Owing 
to labor troubles building and electrical 
— are at a standstill in Belle- 
ville. 

At Galesburg, Ill, efforts to have the 
city council adopt an electrical inspection 
ordinance, to be enforced by the city elec- 
trician in charge of the municipal light- 
ing plant, came to naught when the city 
electrician notified the council that if other 
duties were imposed upon him he would 
expect more pay. There is now some pros- 
pect that’ an inspection ordinance may be 
adoption in connection with the revision of 
the general ordinances. 





WISCONSIN NOTES 


At Kenosha, Wis., Walter M. Burke, 
who has had a life agency, has become 
associated with the Kenosha Realty Com- 
Ppany’s fire agency, taking the place of 
a retiring member of the company. 

At Milwaukee the Firemans Fund has 
transferred from Loyal Durand to B. M. 
Weil's Sons & Co. The Weil agency for- 
merly represented the Home Fire & Ma- 
rine, and W. T. Durand still retains the 
Firemans Fund, so the arrangement is an 
amicable one ail around. 





THE WEST AND NORTHWEST 


LOSSES AND BUSINESS LIVELY 











Des Moines Companies Show Large 
Premiums for July, Especially on 
Farm Property 





Des Moines, Iowa, July 30—(Special 
Correspondence.)—“Iowa fire insurance 
companies are doing the best _busi- 
ness for July in their history,” declared 
John Bynon, secretary of the Century 
Fire of Des Moines. “I think our busi- 
ness will be at least 50 percent more this 
month than any previous: July in the 
company’s history. This is due to the 
late spring and summer and also to the 
frequent storms. Livestock losses from 
lightning have been unusually heavy and 
this has resulted in much new farm busi- 
ness.” 

“While the windstorm losses in Iowa 
have been quite numerous this year the 
total loss in dollars and cents is small.” 
says H. F. Gross, assistant secretary of 
the Iowa Mutual Tornado and Wind- 
storm. “The losses have been pretty well 
scattered throughout the state, but two or 
three points have been visited a number 
of times during the season. However, 
it is too early to boast, as a real storm 
may occur Ahich would cause traffic 
losses.” 


Louis Siegel, fire marshal of Des 
Moines, under the new ordinance, is mak- 
ing up reports on all business houses, 
apartments, etc., on extended forms cov- 
ering the kind of building, occupancy, 
kind of roofing, height, and other features 
of construction, also accessibility, rub- 
bish, ashes, explosives, obstructions, ex- 
posures, condition of sidewalk or grating, 
skylights, lighting, stoves, furnaces and 
flues, show windows, deficiencies in fire 
shutters, defects in stairways, elevators, 
pipe holes, shaft holes, well holes, electric 
wires, fire doors, fire pails and extin- 
guishers, standpipes and hose, fire es- 
capes, automatic sprinklers and hydrants 
and the fire marshal’s opinion as to how 
a fire should be fought in the building. 


The board of public works at Des Moines 
has been instructed to buy_a new _ hook 
and ladder truck for the Twenty-fourth 
street fire station. The board was also in- 
structed to advertise for bids for seventy- 
five new hydants to be installed over the 
city to protect the new residence districts. 

H. 8S. Chase Co. have ordered the 
transcript in an appeal to the supreme 
court from the decision in the suit brought 
against Fleming Bros. with reference to 
the fire loss in the Rothwell block at Des 
Moines. The case will go to the supreme 
court at once, 


The city council of Des Moines has 
passed to third reading an ordinance to 
regulate buildings in which are conducted 
vaudeville shows, store shows or moving 
pictures where the seating capacity is 700 
or less. It provides that the building must 
join at least three thoroughfares, that the 
audience room must open on at least two 
side streets or alleys, and that the third 
side must have an exit into an open space, 
four feet wide and fireproof; the ground 
floor doors must remain unfastened and 
must never be obstructed by draperies; 
there must be six exits each four feet 
wide; there must be no boiler or furnace 
underneath the stage or auditorium. The 
ordinance gives the fire and police chief 
authority over the playhouse at all times 
and gives the mayor authority to take 
away the license if the rules are violated. 
Fines and imprisonment are provided for 
violation. The new law will affect all new 
theaters and also the old ones as soon as 
present leases expire. 

The published statement that the new 
Iowa law permitting cities of 25,000 popu- 
lation or more to apply civil service rules 
to the fire department, permits politics in 
fire departments and lessens their effi- 
ciency, is vigorously denied by the firemen 
themselves and by framers of the law, 
who declare that placing fire departments 
under control of appointed commissioners 
exposes them to political influences much 
less than when elective aldermen have 
control. 





Companies Decline to Compete 
The attempt to enter into competition 
for wholesole grocery risks in Oklahoma 
and Indian Territory has been settled. 
John L. Misner, vice-president of the as- 
sociation of fire underwriters of that sec- 








tion, has notified the secretary of the local 
board in each town where this class is lo- 
cated that section 16 of the bylaws 
will not apply to wholesale groceries. 
Notwithstanding the report that such bus- 
iness in that district is being offered as 
low as 60 cents in New York, the com- 
panies are not disposed to meet any such 
rate, in view of the unsatisfactory expe- 
rience on the class generally. 





Western National Licensed 

The Western National Insurance Com- 
pany of Oklahoma City has just been li- 
censed by the Oklahoma insurance depart- 
ment. The company has $200,000 capital 
and a perpetual charter permitting it to 
write fire, lightning, tornado and plate 
glass insurance. Its officers are: Presi- 
dent, W. T. Corder; vice-president, Jas. 
H. Smith; secretary and treasurer, Guy 
Sacket. The Southwestern Underwriters 
Company of Oklahoma City is general 
agent. The stock is nearly all held by 
Oklahoma people. 





Minnesota Agency Appointments 


#Xtna—S. W. Jacobs, Motley; T. W. 
Shogren, Lancaster. 
Atlas—C. D. Holmes, Detroit. 
Connecticut—David G. Johnson, Hawley. 
German, Ill.—J. E. Bobleter, New Ulm. 
Germania—C. R. roots, Chisholm. 
L. & i & G.—J. Reichert, Long Prai- 
rie; L. Colson, pt 
Lon. 3 Lan.—F. J. Reichert, 
ville. 
mepehantes & Traders—J. J. Watson, St. 
‘au 


Milw. Mech.—J. O. Barke, Fergus Falls. 

National, Ct.—D, C. Pierce, yo ogg M. 
J. Graham, Matawan; A. F. Liffrig, Ma- 
zeppa; J. A. Engelbert, Bronson; G, M. 
Young, Perham; F. P. Morneau, Wahkon. 

Nat'l Union—V. W. a Grand Rap- 
ids; F. R. Burrell, Onamia 

N. W. Nat’l—I. E. Foss, “Brooten; F. L. 


Brower- 
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i ~ om Rockford; A. W. Nary, Maple 
e. 

Palatine—W. M. Hay, Fairmont. 

Phenix, Ct.—W. R. Newman, yee- 
ley; J. Hanzel, Montgomery; C. 
Schwab, Clear Lake; J. F, Haynes, Can: 
ton; H. O. Hanson, parwese: F. H. Whit- 
aw, | Silver Creek; John F. Kling, Hasty; 
P. Bouley, Dayton; E. 8S. Gregory, 
Beste. 


Royal—Bronson & Collins, East Grand 
Forks. 





BIG RISK TAKEN AT CUT RATE 





A, W. Perry at St. Paul Writes the 
Collins Printing Plant—No Trouble 
Appears to Result 


St. Paul, Minn., July 29—(Special 
Correspondence.)—The $240,000 risk of 
the Collins Printing Company at Mid- 
way (the district between St. Paul and 
Minneapolis) has been written by A. W. 
Perry of the St. Paul Fire & Marine at 
12 cents, cutting the regular rate almost 
in two and taking the business away from 
the Weed & Parker agency, which was 
incorrectly reported to have a contract 
for it. In light of recent developments, 
this cut does not seem to be feared as 
the first gun of a St. Paul rate war. In 
fact, it disposes of a case which has been 
pending some time and in so doing may 
result in more good than harm. The story 
goes that Weed & Parker were depending 
on authority from the governing commit- 
tee at Chicago to get the regular rate on 
the risk in question reduced, and that be- 
cause of this, in the opinion of most 
local agents, Mr. Perry was fully justi- 
fied in his action. 

The Collins printing plant is an idea} 
risk of its kind. It is a new steel and 
brick building of considerable size, most 
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COLUMBIA 


INSURANCE COMPANY 


of Jersey City, N. J. 


ae AUTOMOBILES under the most liberal 


from FIRE, EXPLOSION, SELF-IGNITION, tIGHT 
COLLISION done and sustained, including legal expenses incurred thereb o. 


licy, coverin 


inst —_ or damage arising 
ING and THE 


lso against loss by 


ORR & WALL, General Agents, Chicago, III. 
AGENTS WANTED IN DESIRABLE LOCALITIES 





MICHIGAN OHIO 


KENTUCKY 


WISCONSIN MINNESOTA 


BIERCE & SAGE 


COMPANIES 
CONCORDIA FIRE INS. CO. 


NORTH RIVER FIRE INS. CO. 








GENERAL AGENTS 
Detroit, Mich. 


SPECIAL AGENTS 











New York City F. M. SAGE, We write a general Class of 
GERMAN FIRE INSURANCE co. MICHIGAN, cutenneet Gate Gitamedinn 
COLO ee ee CE Co. ¥. 4) ma pgp a eg gaan 
lew Yor CHI . the above States. e ve 
q Philedelphia, Par OT tink WOOD largest Non-Union Agency in the 
NASSAU FIRE uns ICE CO. oxfio AND KENTUCKY, United States and any agent repre- 
DIXIE FIRE INSURANCE Co. © tn oe By SEDOWICK. : SS 
Greensboro, N. C. orthern Michigan and , panies is en capac 
NATION! L LUMBER INS. CO. Box 556, Milwaukee, Wi te a ” ity of our Office. 
10 . 
BEN FRANKLIN INSURANCE CO. ‘Minneapolis and St. Paul. WRITS US 
All » Pa. Minneapolis, Minn. 








NATION AL NORTHWESTERN F&M. 


Tusurance Zompany 
OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - = = $500,000.00 
RESERVE - - 403,635.59 
SURPLUS To Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


Tusurance Gompany 
OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 
CAPITAL - - = $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 
H,. M. HUFF, Assistant General Agent 


184 La Salle Street, CHICAGO, ILL. 
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of it but one story in height, with a 
“saw tooth” roof of skylights. The build: 
ing has sprinklers throughout. 

Outside of the settlement of the Col- 
lins case, there is little change to report 
in the “St. Paul situation.” It seems to 
be trotting along in about the same way 
as it has for years, with occasional 
throat-cutting taking place that continues 
to keep the agents apart and prevents 
the organization of a strong board. 





Difference of opinion exists as to the 
result of the taking of the Collins’ plant 
at a cut rate. In some quarters it is 
believed that not all the companies in the 
Perry Agency will agree to the arrange- 
ment and that there will be cancellations. 
The opinion is also expressed that if the 
companies do accept this rate it will be the 
beginning of serious trouble, notwith- 
standing the present apparent acquiescent 
mood of the St. Paul local agents. 





Using Perforated Sheets 

Some of the companies in Iowa rather 
than get out separate permits and clauses 
have followed the suggestion of the state 
auditor to have these gotten out in one 
sheet perforated so that an agent can tear 
each one off that he desires to use and 
attach it to the policy. Some companies 
are still using the old forms in the state 
in blanket shape, but the majority seem 
to have followed the ruling of the state 
auditor. 





GENERAL WESTERN NOTES 


The Sanger-Bonsall Agency Company of 
Denver has been incorporated to do an 
agency business, 


Eastern mutuals are said to be making 
strong efforts to capture the line of the 


Roberts, Johnson & Rand Shoe Company 


at St. Louis. 


At Ely, Minn., George L. Brozich is 
licensed as agent of the Camden, Citizens, 
Farmers & Merchants, Germania and Lon- 
don & Lancashire. 


The Northern Iowa Hail Insurance Com- 
pany had a hundred losses reported in ten 
days recently. Most of them were in the 
vicinity of Kanawha and LuVerne. 


J. C. Perkins, special agent of the 
Queen City Fire in South Dakota, will 
move from Sisseton to Aberdeen soon, so 
as to be nearer the center of his field. 


The Commercial National Fire of Den- 
ver has reinsured its business in the Im- 
perial of Denver rather than reorganize 
as a stock company under the new law. 


The new Eldridge rate book for Empo- 
ria, Kan., is reported to have raised most 
of the rates in the city except on dwell- 
ings. There are some reductions, how- 
ever. 


H. O. Swaim, from the compact office 
at Denver, becomes special agent of the 
National Union for Colorado and Utah. 
He was formerly with the Indianapolis 
rating bureau. 


A. C. Morrison, a former Des Moines 
man, who was secretary of the Oklahoma 
Fire Insurance Company of Muskogee, I. 
T., was arrested there for forgery on com- 
plaint of the Iowa Printing Company of 
aad Moines. He was later released. on 
nd, 


TROUBLES OF MICHIGAN AGENTS 


(Continued from Page 1.) 

value in this section, hence are calléd 
upon to pay more than the law of average 
would produce. However, the Michigan 
authorities will have none of it and, in 
the absence of the coinsurance clause, 
specific insurance must in future be the 
requirement. 


Scheme of a Field Man 


As has generally been the case in the 
past, when drastic anticompanies legisla- 
tion has been enacted, some of the enter- 
prising field men, overzealous for busi- 
ness, have endeavored to forestall their 
competitors and devise ways and means 
to lessen the burden of the assured. It 
has justcome to light that a special agent 
of one of the prominent companies, im- 
mediately after the passage of the new 
law, jumped into the fray and evolved 
the plan of giving the local agent power 
of attorney from the assured to sign the 
coinsurance clauses to be attached to pol- 
icies. ’Tis said he burned the midnight 
oil drafting a form which he sent broad- 
cast over the state to his agents, suggest- 
ing that they “get busy” and corral the 
large lines where many signatures would 
be required of assured. He had dreams 





SECURITY 


INCORPORATED 1841. 


INSURANCE COMPANY 


OF NEW HAVEN, CONN. 


Cash Capital, - ~ - - - $500,000.00 
Surplus to Policyholders - - - 874,884.36 
Assets, - - - .. ye 1,987,945-65 


Losses paid since organization over $10,000,000.00 
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WM E. JONES, STATE AGENT, 708 Columbus Savings & Trust Co. Bidg., Columbus, Ohio 





of fabulous additional income and even 
submitted the clause to his company with 


the ; recommendation that it sanction 
officially the innovation. 
Awoke From His Dream 


He awoke from his visionary dream 
with a start, however, as his attempted 
coup sprung a leak and the leak trickled 
into the offices of other companies. 
There was something busy doing in- 
stanter, and the wily special was 
“crimped” in his endeavor to take ad- 
vantage of his associates. The power of 
attorney feature is still in bad odor, and 
“hew to the line of the law” is the edict, 
with the hope that disgruntled agents and 
such assured as write a very bad and 
scrawly hand will arouse a more forcible 
sentiment of resentment against the ex- 
isting order of things and cause a repeal 
of the present legislation. 

Letter from Commissioner Barry 

In answer to an inquiry from this paper 
as to use of average clause and power of 
attorney, Commissioner Barry says: 

It has been held by the commissioner of 
insurance that the average clause cannot 
be used, but the question has been sub- 
mitted to the attorney-general for an opin- 
ion and this department will be controlled 
entirely by his opinion when rendered. 
The attorney-general has appointed 
Wednesday of this week for a hearing on 
the question by the parties interested. 

Concerning agents signing the coinsur- 
ance clause for the insured, permit me to 
say that the attorney-general has held that 
there is no reason why this cannot be done 
— agent has power of attorney there- 
128 Do Not Like Power of Attorney 

Most of the companies are prohibiting 
Michigan local agents from getting power 
of attorney to sign the name of the as- 
sured to the coinsurance clause. Aside 
from the debated point as to whether it 
is proper for an agent to represent both 
the company and the assured in a transac- 
tion of this kind the companies would de- 
mand the original power of attorney or 
a certified copy to be sent in whenever the 
agent signs the name of the assured. 
This will cause more or less trouble and 
some companies have decided not to 
recognize power of attorney at all. While 
companies could trust almost all agents 
if they were assured that proper power 
of attorney had been executed, yet there 
might be a case where an agent had not 
secured that power and if so the company 
would be in danger of having its license 
revoked. The commissioner would rule, 
no doubt, that the company had not been 
sufficiently diligent in ascertaining 
whether the proper instruments had been 
executed. Companies in all their trans- 
actions require the original instrument 
or a certified copy, and in ignoring the 
rule in this instance they feel that there 
is too much danger. 





Sue For Return Premiums 

Policyholders of the Minnesota Title 
Insurance & Trust Company, which re- 
cently failed, have brought suit as credit- 
ors for $200,000, the amount of premiums 
paid on unexpired insurance. Arguments 
of their claims have been submitted in 
the Minneapolis district court. 

The same court has authorized the re- 
ceiver, James D. Shearer, to sell $22,000 
in mortgages of the company that a 20 
percent dividend may at once be declared. 
The pending suits will not interfere with 
the payment of this dividend. 


SUN INSURANCE OFFICE 


©f London 


197th YEAR OF 
ACTIVE BUSINESS EXISTENCE 
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DUTY OF OHIO AGENTS 

Locat agents in Ohio are as a class a 
high-grade set of men. For some time 
the Onto Loca, AcEeNnts ASSOCIATION was 
the leading state body in point of mem- 
bership, influence and actual good accom- 
plished. 

Since conditions forced a change of 
method and the county organization plan 
was discontinued, interest in the state as- 
sociation has’ waned. 

Now that a committee, after careful 
thought, has suggested changes in the 
constitution and bylaws, there should be 
a large attendance at the meeting to be 
held in Columbus, Aug. 8. Each agent 
should feel he has a personal interest in 
the organization. Too many agents put 
membership solely on a mercenary basis. 
They will join if they can see in return 
the amount of the annual dues come back 
to them as commissions. This is an en- 
tirely wrong basis on which to estimate 
the worth of membership. 

Each agent in joining with his fellows 
is assisting just that much in promoting 
the welfare of his business. He does not 
know at what hour he may want to call 
on the association for assistance. 

Let the agents in Ohio have some pride 
in their organization and see to it that 
it once more goes to the front of the 
procession. 








IS WORTHY OF SUPPORT 

Un ess the companies come to its sup- 
port, the Onto Fire Prevention Assocta- 
TION is likely to cease its activities. The 
few members who have done the bulk of 
the work have become tired of carrying 
the whole burden. They have urged the 
others to do their part, but the response 
has not been as general as it should have 
been, and those who have been stirred up 
to action too often have soon lapsed into 
inactivity. The point has now been 
reached where those who are carrying on 
the work of the association have con- 
cluded that unless the companies appre- 
ciate what has so far been accomplished 
sufficiently so that they will instruct their 
field men to cooperate, it will be neces- 
sary to quit operations. 

To let the Onto Fire Prevention As- 
SOCIATION go by the board would be one 
of the most serious mistakes the com- 
panies could make. If they fully appre- 
ciated the value of the work accomplished 
there is little doubt that they would give 
it the support it deserves. 

What work has been done by the or- 
ganization has been done thoroughly and 
with consummate skill. Not only have 
its town reports been full and accurate, 
not only has it brought about innumer- 
able improvements in physical hazard, in 
waterworks and fire protection and in 
electrical installations, but, better still, 
it has done this with practically no fric- 






tion with the insuring public. It has 
secured the hearty cooperation of the city 
officials, waterworks board, chief of the 
fire department and most of the assured 
in every town it has inspected. It has 
won the boards of public service over to 
its views or it has given theirs the bene- 
fit of its approval. It has made the chief 
of the fire department in every town in- 
spected its friend and coworker. In any 
of these towns a special agent now has 
only to report a bad hazard to the fire 
chief and he will look after it imme- 
diately. 

Its work has been done with such skill 
and diplomacy that the people of the im- 
portant cities of Ohio have learned more 
than ever before that it is to their indi- 
vidual interest to reduce the hazard. 
Vhe feeling that fire insurance companies 
are arbitrary and seeking only their own 
advantage has been allayed. The work 
of the Onto Fire Prevention Assocta- 
TIon has been a strong object lesson in 
the value of cooperation between the pub- 
lic and the companies for the benefit of 
beth. 

And all this has been done at little ex- 
tense to the companies aside from the 
time their field men have devoted to the 
work. The membership fees of ten dol- 
lars a year have met the expenses hereto- 
fore, although it may be necessary to 
raise them a little in order to print more 
town reports. The companies cannot af- 
ford to let this organization cease for 
want of support. If they will give a 
little thought to what it has done and 
what it is capable of doing with their 
cooperation, their field men will be in- 
structed to give it the required day or two 
a month. It will be time well spent. 








UNIFORMITY IN TAXATION 


ComPANIES are taking some interest in 
the NationaAL Tax AssoctATIon, with 
headquarters at Columbus, Ohio. This 
association is taking in hand the reforma- 
tion of the tax laws of the various states. 
Many of them have tax commissions 
which are seeking to revamp the old 
laws. The Nationat Tax AssocraATION 
is working to bring about uniformity. 

Some of its officers have lectured be- 
fore the state commissions. It is now 
becoming the central point for receiving 
and distributing information. It is main- 
tained by contributions. In its prospectus 
it gives its objects as follows: 

“It is the function of this association to 
receive and give information regarding 
the moral, economic, legal and practical 
application of state and local taxation 
principles, theories and policies with the 
purpose of making available for the im- 
| provement of state and local taxation 
laws and their administration, wherever 
and whenever opportunity may offer, the 
knowledge evolved from reason or taught 
by experience.” 

The officers are: 


President—Allen Ripley Foote, former 
editor of Public Policy, Commissioner of 
the Ohio State Board of Commerce, Col- 
umbus. 

Vice-President—Lawson Purdy, president 
of the departmeat of taxes and assess- 
ments of the city of New York. 

Treasurer—Foster Copeland, president of 
the City National Bank, Columbus. 

Secretary—Mary Snyder, Board of 


Trade building, ; BK. 

As the subject of taxation is a very 
vital one to insurance companies, it would 
pay them to get in touch with the asso- 
ciation and see if something can be done 
through it to get proper remedy for the 
conditions. 








Personal Side of the 


Insurance Business 


The death of President W. L. King of 
the Fire Underwriters’ Association of the 
Northwest makes sixteen deaths during 
the year thus far. The mortality in the 
association is high owing to its large 
membership and also to the fact that the 
older men are passing away. 





Albert W. James of East St. Louis, IIl., 
special agent for the Home under the IIli- 
nois state agency, died last Friday night 
and was buried Sunday. State Agent 
Fred T. Wise and Special Agent H. M. 
Zimmer attended the funeral. 

Mr. James started in the business as a 
local agent at Cobden, IIl., where he was 
an influential factor in his community. 
At one time he was postmaster. He rep- 
resented the Home for sometime, when 
he became special agent in the Illinois 
farm department. On Jan. 1, 1906, 
he was transferred to the recording de- 
partment. 

Mr. James contracted typhoid fever 
some weeks ago. He was quiet in his 
manner, a hard worker and rendered 
splendid service to his company. 


The finest cigars that Chicago holds in 
stock are being dispensed by W. H. A. 
Munns, special agent of the Equitable 
F. & M. The festive stork hung a pack- 
age on the Munns home the other day. 
It was opened and lo, a baby girl was 
there. The old man steps high these 
days! 


G. H. Worthington, superintendent of 
agents of the western department of the 
Delaware, Reliance and Rochester Ger- 
man, who was operated on some days 
ago for asthma, has gone to Colorado for 
a month to recuperate. 


J. A. Weinland, Ohio state agent of the 
Fire Association, who has been confined 
at Grant Hospital, Columbus, Ohio, for 
some time on account of serious stomach 
trouble, submitted to a delicate operation 
recently. He is now recovering nicely 
and expects in a short time to be out 
among his friends. 

Every general office of any magnitude 
is troubled with loan sharks. Employes 
who live beyond their means, who have a 
run of sickness in their family or for 
some reason have unusual demands on 
them, seem forced to borrow, and rather 
than go to a friend seek a professional 
loan office. Once enmeshed, some em- 
ployes find it almost impossible to pull 
out. The loan shark begins hounding the 
borrower and becomes a frequent visitor 
to his place of business. The employer 
realizes that the employe’s service is 
hampered by the importunities of the loan 
shark and garnishee proceedings are not 
infrequent. 

What to do to cope with this loan 
feature has been a puzzling question. The 
employer realizes that there come times 
when employes have to borrow. 

The Phenix Insurance Company of 
Brooklyn has a plan that seems to be 
working most successfully at its home 
and department offices. It was devised 
by Secretary Koster. He organized and 
is president of the Phenix Association, 
composed of employes. Each man con- 
tributes a certain sum a week. If he de- 
sires to borrow, he gets his loan from the 
association at I percent a month, if it is 
a small amount, but if it exceeds a cer- 
tain sum the rate is reduced. A com- 
mittee passes on the application as to 
amount and conditions. The association 
invests its funds in stocks and bonds and 
pays a good annual dividend. An em- 
ploye is thus saving something every 
week, which will be a tidy sum for him. 
If he leaves the company, he withdraws 
his deposit. 

Thus the loaning and borrowing is con- 
fined to the office and eliminates almost 
entirely the loan-shark evil. Again, the 
association affords an excellent avenue 
for saving. It is a most admirable sys- 
tem which could well be employed in 
other large offices. 





Plan of Handling Routine 
in a General Fire Office 


(By W. C. Boorn, assistant general agent 
Hartford Fire, in “System.’’) 


A local agent, in being authorized to 
issue policies, is thus given considerable 
authority, and should be a man well 
known in the community and one whose 
judgment can be relied upon. His rec- 
ommendation of a risk is carefully con- 
sidered, and goes a long ways toward 
the acceptance of the business by the 
company. One of his duties is to make 
a personal investigation of every risk 
which he assumes for the company, and 
not until he is thoroughly convinced that 
it is desirable should he bind the com- 
pany or issue the policy. 

The policy is a cash contract, and, un- 
less stipulated in writing, goes into ef- 
fect the day on which it is written; in 
fact, a company can be bound by its 
agent for any amount on any risk, and 
become liable for the loss in case of 
fire even should no policy have been 
written. An agent should never give 
credit for premiums, and, if he does so, 
it is upon his own responsibility. The 
company assumes the liability: from the 
date of the contract, and should receive 
a proportionate amount of the premium 
for such time as the insurance is in force. 





Each agent is instructed that as soon 
as a policy is written up, he shall make 
the proper entries in his register, which 
is provided by the company for such 
purpose, and send in a full report of the 
transaction on the blank furnished for 
that purpose. 

This is known as the daily report, and 
is the foundation or basis of the work 
incident to the general agency. This 
daily report shows, first, the agency from 
which it comes, the number of the pol- 
icy issued, the name of the assured, the 
number of the former policy (if a re- 
newal), the term, rate, premium, and 
the date on which the report was made. 
It also contains a copy of the written 
portion of the policy, which indicates 
the nature of the risk and its location. 
It is, in fact, an exact copy of the policy 
itself, and is the only means by which 
the company is informed of the risk 
assumed. The reverse side of the daily 
report contains the questions and replies 
necessary to a more detailed explanation. 
The agent is supposed to go into the 
nature of the risk fully, and, unless 
shown on the maps of the company, he 
is required to give a diagram showing 
the construction and location of the 
building, and whether it is wholly de- 
tached or exposed by other property. 

It is as necessary to assign a policy, 
in case the property is transferred, as 
for the title itself to pass, and provisions 
are made on all blank policies for this. 
Any change in ownership must be re- 
ported to the company upon what is 
known as an endorsement blank, in or- 
der that it may be advised as to the 
change. This endorsement blank is at- 
tached to the original daily report, as 
well as any other that may be made, so 
that the company will still be in pos- 
session of all the facts regarding every 
risk assumed. 

* * * 

The local agent is also required to 
make a report, monthly, of his trans- 
actions, and for such purpose a blank 
known as account-current is furnished 
him. In this monthly report the agent 
charges himself with the total net pre- 
miums for the current month, and on 
the other side credits himself with the 
commissions allowed him on the net pre- 
miums, according to the class of risks 
taken, with amount of taxes paid, if 
any (for which voucher must be fur- 
nished), for amount of postage actually 
paid, and, occasionally, small losses 
which he has been authorized to settle 
and charge in his accounts. After de- 
ducting the above from the total pre- 
miums, he is supposed to remit the bal- 
ance to the company. Sometimes, by 

(Continued on Page 18.) 
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BRIGHTER DAY SEEMS DAWNING 


BETTER FEELING IN THE AIR 





Companies Think That the Turning 
Point Has Arrived and the Pros- 
pects Are More Hopeful 





New York, July 30—(Special Corre- 
spondence).—Indications from sources 
that are usually counted reliable seem 
to show that the tide has turned in life 
insurance and that the agents that are 
remaining in the business are taking a 
new grip. Up to a month ago most of 
the companies found that they were not 
keeping up with last year’s record. The 
revolution in the policy of the companies, 
together with the reduced commissions, 
put the agents on new ground. In addi- 
tion to this radical step the agents have 
been forced to meet strong public opinion 
and prejudice. 

A few companies that w@re not forced 
to make any great change in their com- 
missions have been increasing their busi- 
ness. These companies have lost but few 
agents. They have been accustomed to 
lower commissions and hence the ax did 
not fall on them heavily. 

Exchange of Information 

Recently there has been some exchange 
of confidences among a number of com- 
panies, which tends to show that there is 
new feeling abroad and the agents seem 
determined to take up the work with 
something of the old-time spirit. While 
less business will be written in the aggre- 
gate, yet the time has arrived, in the 
opinion of the companies, when public 
confidence is being restored and time is 
rapidly healing old wounds. 

Some of the agency leaders here in 
the east have received advices from a 
few western companies which are not 
operating under the Armstrong laws, but 
whose business has been affected by the 
upheaval, that their agents are writing 
more business, which proves that the 
spirit of regeneration has set in with 
the agents of these companies. Alto- 
gether the tone is much more hopeful. 


Say that Laws Will be Modified 
The agents seem to think that any laws 


that are unduly checking the normal 
growth of the business will be modified 





so that life insurance can develop nat- 
urally. 

The public mind, which has_ been 
warped by the long continued revolution 
and revelations, has had an opportunity 
to see a critical test made of the life in- 
surance system, one of the most severe 
possible, and proof has been ample and 
convincing that the system is sound and 
permanent. The public has also come to 
realize that there is nothing to take the 
place of life insurance. 

The act of the Prudential in going on 
a strict nonparticipating basis indicates 
that large stock companies desire to place 
themselves in a position where they can- 
not be assailed reasonably as to owner- 
ship of surplus. 

Some Companies in the Market 

While there is a certain class of com- 
panies in the east that are still bowed 
down, yet the vigorous companies are 
either holding their own or increasing 
their business. There is considerable talk 
here about some of the companies being 
purchased which have* but little hope for 
the future. Negotiations have been un- 
der way for some time on part of cer- 
tain companies to either purchase the 
stock or reinsure these companies that 
will hardly be able to continue as inde- 
pendent institutions. 

The feeling at the home offices is that 
with the breaking of the light through 
the clouds, there should be a general pull 
together for better things. 





Attempt to Defraud 

Another attempted insurance fraud has 
been bared at Council Bluffs, Iowa. 
Chizm Hanley was reported to have been 
drowned near that city and his wife was 
appointed administratrix of his estate. 
Hanley carried $2,000 policy in the Wood- 
men of the World and also other insur- 
ance. On the affidavit of Frank Mc- 
Knight, Hanley’s brother-in-law, that 
Hanley had been drowned while swim- 
ming in the river and his body carried 
away, preparations were being made to 
pay over the insurance, when the police 
became suspicious. 

McKnight was called in by Chief of 
Police Richmond and the latter suddenly 
announced that Hanley and his wife had 
both been seen on the streets. With that 
McKinght broke down and confessed the 
plot to defraud the insurance company. 
Prosecutions will undoubtedly follow. 








Prudential’s New Rates 
Policy Payable in 

Whole 10- 15- 20- 10-Yr. 15-Yr. 20-Yr. 25-Yr. 30-Yr. 
Age Life Pay. Pay. Pay End. End End. End. End. 
PSE ee $14.96 $36.85 $27.27 $22.60 $91.79 $58.17 $41.78 $32.29 $26.25 
eer 15.29 37.44 27.71 22.97 91.8 58.22 41.84 32.36 26.34 
ee eee 15.63 38.05 28.17 23.36 91.88 58.28 41.91 32.43 26.43 
 si-voaenson 15.99 38.68 28.64 23.75 91.93 58.34 41.97 32.52 26.53 
eer 16.37 39.33 29.13 24.17 91.98 58.40 42.05 32.60 26.64 
re 16.77 40.00 29.64 24.59 92.04 58.47 42.13 32.70 26.75 
a eer 17.18 40.71 30.17 25.04 92.10 58.54 42.21 32.80 26.88 
i, deta hecade 17.62 41.44 30.72 25.51 92.17 58.62 42.30 32.91 27.03 
rer 18.08 42.19 31.29 25.99 92.23 58.70 42.40 33.04 27.18 
Perera pee 18.57 42.97 31.88 26.49 92.31 58.79 42.51 33.17 27.35 
a psvgcianes 19.08 43.79 32.50 27.02 92.39 58.88 42.63 33.32 27.54 
OK” antean hee 19.62 44.63 33.13 27.56 92.48 58.99 42.76 33.48 27.75 
ee ae 20.19 45.51 33.80 28.13 $2.57 59.10 42.90 33.66 27.99 
SS a ee 20.79 46.41 34.49 28.73 92.67 59.23 43.06 33.87 28.25 
ches oS ace 21.43 47.36 35.21 29.35 92.78 59.36 43.23 34.09 28.53 
nh, sbebcneson 22.10 48.33 35.96 30.00 92.90 59.51 43.42 34.33 28.85 
iat sna oes 22.81 49.35 36.74 30.68 93.03 59.67 43.63 34.60 29.20 
Se 23.56 50.40 37.55 31.39 93.17 59.85 43.86 34.91 29.59 
SS re eee 24.35 51.50 38.40 22.13 93.33 60.06 44.12 35.24 30.02 
late, eka ee 25.19. 52,63 39.29 32.91 93.50 60.28 44.41 35.62 30.50 
ES ee 26.09 53.81 40.21 33.73 93.69 60.52 44.73 36.04 31.02 
MS vibeevasael 27.04 55.03 41.17 34.60 93.90 60.80 45.09 36.50 
MD sragad-s-eunae 28.04 56.30 42.18 35.51 94.13 61.11 45.49 37.02 
 'getyeee 29.11 57.63 43.24 36.47 94.39 61.45 45.94 37.59 
i axe geaguns 30.25 59.01 44.35 37.48 94.69 61.84 46.45 38.23 
er 31.47 60.44 45.51 38.55 95.02 62.28 47.01 38.94 
46 “ 61.94 46.74 39.69 95.39 62.76 47.63 aver 
47 63.50 48.03 40.90 95.80 63.31 48.33 
48 65.13 49.38 42.18 96.27 63.92 49.11 
49 66.83 50.81 43.54 96.79 64.60 49.98 
50 68.60 52.32 44.99 97.38 65.36 50.94 
51 70.45 53.91 46.53 98.03 66.20 
52 72.37 55.58 48.17 98.75 67.13 
53 74.38 57.35 49.93 99.54 68.16 
54 76.47 59.22 51.80 100.43 69.31 
55 78.66 61.21 53.81 101.41 70.57 
56 80.95 63.31 55.96 102.49 Sark 
57 83.35 65.55 58.26 103.69 
58 85.87 67.94 60.74 105.02 
59 88.52 70.49 63.40 106.49 
66 91.31 73.21 66.27 108.11 
61 94.26 76.13 69.35 cee 
62 97.37 79.26 72.68 
63 100.67 82.62 76.28 
64 104.18 86.23 80.16 
65 107.91 90.11 84.36 





This COMPANY has the 
cies ever put on the market. 
GUARANTEED ANNUAL 
NON-FORFEITABLE, 


sale with insurance. 


Company. Address 


Indiana Dational Life 


INSURANCE COMPANY 


INDIANAPOLIS, IND. 


Four Millions Insurance in Four Months 


most attractive forms of poli- 
ALL POLICIES provide for 
DIVIDENDS, SURPLUS 


INDIVIDUAL POLICYHOLD- 
ERS’ ACCOUNT. Company offers its Capital Stock for 


Agency Directors and Managers wanted in several States. 
Liberal Commission and Renewal contracts direct with the 


FRANK W. KILLEN, Secretary, 
Pythian Building, Indianapolis, Ind. 





WANTED 


An experienced and successful man 
for an important District, with head- 
quarters, Dayton, Ohio, by a leading 
Eastern Life Company. Address 
“QOhio,” care of 


WESTERN UNDERWRITER 
Cincinnati 


COMBINATION OFFER 


TO AGENTS 
National Life Annuity Company 
Mutual Health and Accident Association 


OF AMERICA 

FRED, H, ROWE, President, - Jacksonville, Ill. 
Eadowment Life, Accident 
And Health Insurance 


On a Plan Everyone can Afford. Contracts UpTo 
Date. One Agent can represent both Companies, 
giving him a complete equipment. 


Address the Home Office 





YOUNG MEN—MAKE MONEY 


there are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money, 
They have most varied 
forms of policies end 
advantageous 
tracts witb 
commissions. 

The attention of 
pours men, particu 
arly young menstart- 
ing 
es 





n_ business, is 


malty sought. - 
rite for full information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
lacerporated as a Stock Company by the State of wan ted 


/ AGENTS = / 
L WANTED L 
L 
| 
N 
O 
I 
S 


We want producers in Illl- 
nols, our home State. 


Liberal Commissions, Non- 
forfeitable Renewals. 


All Attractive Forms of 
Policies. Write today. 


O_ W.B. MUSSELMAN 


Supt. Agency Dept. 


Western Life 
Indemnity Co. 





Combined Application Register 


ACCOUNT BOOK 


For the Use of Life Insurance Agents 


ENDORSED BY COMPANIES 
INDISPENSABLE TO AGENTS 


Shows all details connected with the 
application ; a record of all motes; com- 
plete record of account between agent and 
company; recapitulation of year’s busi- 
ness, month by moath; has room for 
144 applications. Lastsfrom ome to two 
years. 


Price $1.10 postpaid 
The Western Underwriter Co. 





145 La Salle Street, Chicago 


JOHN F. DRYDEN Home Off:  - ; ° 
President NEWARKN |" “Watate Temples Overs 
iia. WANTED 


*"AlibailtoG 
INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 
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IN LIFE INSURANCE CIRCLES 


NO GIVING OPTIONS ON STOCK 








Minnesota Officials Rule Commercial 
Life Must Change Its Plan of 


Operations in That State 





According to a ruling by Royal A. 
Stone, assistant attorney-general, and in- 
dorsed by Insurance Commissioner 
Thomas D. O’Brien, special contracts, 
stock selling and all other schemes used 
by some companies in the writing of life 
insurance, will be a thing of the past in 
Minnesota from now on. 

The case in hand was that of the Com- 
mercial Life of Chicago, which desired 
permission to continue giving options on 
the purchase of company stock with the 
writing of life insurance. The question 
has been one bitterly disputed between 
life insurance agents in Minnesota. Mr. 
Stone says: bi 

It appears from the agreed statement 0 
facts that this company (the Commercial) 
fs a life insurance company organized un- 
der the laws of Illinois, and that it does 
a nonparticipating business; that its origi- 
nal capital was $100,000, but that since its 
admission to do business in this state an 
increase of such capital to $1,000,000 has 
been authorized, and that this increase is 
being sold in Minnesota and elsewhere, as 
hereinafter indicated. 

It further appears that the par value of 

the stock is $10 per share, and that the 
company is now offering to prospective in- 
surers options for the purchase of such 
shares at the rate of two for each $1,000 of 
insurance, and that the price to be paid 
under such options is $20, or double the 
par value. The option is good for one 
year. There is no obligation on the part 
of the policyholder to purchase the stock, 
nor ig the company under any obligation 
to offer such options to every prospective 
insurer, nor to sell to all its policyholders 
upon the same basis. It is my understand- 
ing that both old and new policyholders 
have the right to purchase the stock at 
heir election. 
. I think that I can cover the whole mat- 
ter by advising you that, in my opinion, 
the giving of an option to purchase stock 
to a prospective insurer is a violation of 
the antidiscrimination statute of this 
state—Sec. 1689, revised laws of 1905. Pre- 
sumably the one-year option has, and as- 
suredly it is represented to have, some 
value, and therefore is one of the benefits 
which may be given to one policyholder 
and withheld from another, in violation 
of Section 1689. 

It is only fair to add that, in my opinion, 
it would not be a violation of the statute 
to sell, or offer to sell, the stock to actual 
or prospective policyholders at its fair and 
actual value. In such a practice there 
would be nothing unlawful under the 
statutes now in force. It is the option to 
purchase, good for one year, which is 
gratuitously given to the policyholder, or 
prospect, which constitutes a violation of 
the statute. If, instead of giving this 
option, the company should sell its shares 
outright at their fair and actual value, I 
repeat, that no law would be violated. 

In this connection I call attention to 
Sec. 1, Chap. 277, laws of 1907, which take 
effect Jan. 1 next. When this law goes 
into effect a different situation will be 
presented. This opinion is not to be taken 
as indicating the construction this office 
would place upon the law if any question 
arises thereunder after it takes effect. 





To Change Assessment Policies 

The Mutual Reserve Life has decided 
to make an effort to change the remain- 
ing assessment policyholders to the legal 
reserve plan. It has about $45,000,000 of 
assessment business on its books. The 
company proposes to change these assess- 
ment policies to the legal reserve plan by 
using either the standard or the sub- 
standard basis. The latter plan can be 
done without medical examination. The 
reductions on the face of assessment poli- 
cies will range from 40 percent to 50 per- 
cent. 





Change of Beneficiary Upheld 

Judge Bunn has filed his decision in the 
St. Paul district court in the Reichert life 
insurance cases. 

John Reichert died in September, 1906. 
He had two policies, one for $2,000 with 
the Northwestern Mutual of Milwaukee, 
and one for $1,500 with the Locomotive 
Engineers. In October, 1905, he and his 
wife, Josephine B., separated. About a 
year before his death, he had her name 
removed as beneficiary, and that of his 
mother, Elizabeth Reichert, substituted. 
After his death his wife brought suit for 








a share of the insurance money under 
her right to a legal portion of his estate. 
The case was important as it bears on 
widow’s rights in a man’s insurance as a 
part of his estate. 

Judge Bunn holds that the insured had 
a right to change the beneficiary in his 
insurance policies at any time up to his 
death, and that the deceased’s mother, 
Elizabeth Reichert, is the sole beneficiary 
and that the money under the insurance 
contracts must all be paid to her. 

The insurance companies were at all 
times willing to pay the money, having 
deposited it in a local bank. 





PRESIDENT DRYDEN’S COMMENTS 





Gives Some Views as to Conditions 
in Country at Large and in 
Life Insurance 





“Pessimism and radicalism are fast giv- 
ing way to conservative optimism. In 
spite of the extremists and alarmist we 
are maintaining our reputation as the 
most progressive and prosperous nation 
on earth. Our speed limit has been some- 
what reduced by certain untoward de- 
velopments of the past two years, seri- 
ously shaking public confidence in some 
quarters, but I can see no dangerous pit- 
falls ahead which the good, sober sense 
of the American people cannot success- 
fully avoid.” 

hus spoke John F. Dryden, president 
of the Prudential, when asked for his 
opinion of the general business condi- 
tions of the country, the future of life 
insurance and especially with regard to 
the movement of the Prudential in mak- 
ing a radical departure in its insurance 
business as a result of recent legislation 
and public sentiment by going exclusively 
on a nonparticipating basis. He said fur- 
ther: 


The country will continue to progress, 
not only because we deserve to, but be- 
cause we are inherently rich in everything 
that contributes to a nation’s welfare, 
and of especial importance at this time, in 
men of brains and energy who are going 
ahead with true Yankee grit and spirit in 
their various industrial enterprises, full 
of confidence in themselves and in the fu- 
ture, regardless of socialistic agitation and 
unwise legislation. 

With everybody employed who is able 
or willing to work; with demands for 
labor increasing; with our farms produc- 
ing fair average crops; increased mining 
productions; factories working everywhere; 
savings banks deposits largely increasing; 
the soundnes of our financial institutions 
so manifestly emphasized by recent ex- 
periences and with the courts as bul- 
warks against ill-considered and _ social- 
istic legislation, recent and threatened, it 
is with a feeling of confidence only that I 
view the future business outlook. 

As to life insurance, I feel we are ap- 
proaching a new era. Mightier than ever 
this great force, so vitally affecting mod- 
ern civilization, has emerged from a period 
of sore trials unshaken in its inherent 
soundness and is now beginning to move 
forward to wider and stronger fields of 
usefulness. 

It is the robust constitution of the 
patient rather than the faults and evils 
producing the hysteria that is already tak- 
ing a hold on the public mind and which 
history will record as one of the wonder- 
ful features of the trying ordeal through 
which this business has recently passed. 
These experiences have not been without 
their lesson. They have produced new 
conditions which it will take time and 
the good sober judgment of the people 
satisfactorily to adjust. With it all, how- 
ever, comes a new recognition by the pub- 
lic at large of the beneficent aims and 
achievements of life insurance, and an 
absolute demand for good straightforward 
insurance contracts with institutions whose 
integrity and solidity remain unshaken. 

Keenly alive to these new conditions, 
the Prudential has just adopted the policy 
of hereafter writing exclusively nonpar- 
ticipating business. Thus, by this form of 
insurance, all uncertainty will be re- 
moved, all errors of judgment eliminated, 
all possibility of a misunderstanding re- 
garding ultimate dividends or results 
done away with, and the insured knows 
definitely and specifically that he is getting 
the lowest possible premium compatible 
with safety and that the beneficiary gets 
exactly what is paid for. 





May Seek to Cash Policies 


R. M. Weaver, whose circle of commis- 
sion houses suspended a few weeks ago, 
carries $250,000 life insurance, it is said. 
The receiver for the Pittsburg office dis- 
covered the policies in a safety deposit 
vault there and notified the receiver at 
Cleveland. Half of this insurance was 
inade in favor of his wife and the re- 
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Only One Company Has 


1. The most liberal policy contract. 

2. The greatest amount of security 
behind it. 

3. The best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office. Attractive terms 
and non-forfeitable renewals to good men, 

Write at once, 

FRANKLIN W. GANSE, 
Vice-Pres, and Director of Agencies 


The Columbian National Life 
‘Insurance Company 
176 Federal Street, Boston, Mass. 
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JOHN A. RiNVOLD, Gen'l Agent Southern Ohio 
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WILLIAM D. WYMAN, ien’l Agent for Illinois 
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Indiana, Iowa, Nebraska, 


territory that insures success. 


159 LA SALLE STREET 





WE WANT AT ONCE 


men as general agents for 
Minnesota, Michigan and Pennsyly 
We will not send you into a desert and expect you to pick pond lilies, 
but we'll give you the active influence of the _ 


company is young but it is not selling stock to pay expenses—the 
fact is it has no stockholders, but plenty of surplus. All policies registered 
and the reserve deposited with the State of Illinois, 

We will give you a renewal contract which has no strin 
it and which gives you WHAT YOU THINK YOU 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, address 
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== MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, Fresident 
DOU 


FRANK E. HITCHOOX, Field Manager 
WM. D. MITOHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 
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mainder is payable to the estate. It is 
probable that an attempt will be made to 
realize something from these policies for 
the creditors. The liabilities are about 
half a million dollars. 





WILL GET OUT SOME NEW FORMS 





Illinois Life Will Soon Issue a Set of 
Attractive Policies With Guaran- 
teed Bonus Proposition 





The Illinois Life will soon issue a new 
set of policies that promise to be excellent 
sellers. A man is given his option as to 
dividends. The rates are the same as the 
regular policies of the company. 

If the assured desires an annual divi- 
dend form, the amount is guaranteed and 
there are a number of options as to how 
the dividend may be used. 

If, instead, the assured desires an accu- 
mulation policy, the same amount that 
would be declared as an annual dividend 
is set aside and compounded at 3% per- 
cent. The advantage of this plan is that 
the amount put aside every year is 
stated in the policy. At the end of the 
distribution period the survivors partici- 
pate in this fund. This surplus will be 
carried as a liability. 





BAKER DOES SOME GREAT WORK 





Announces’ Appointments Recently 
Made as General Agents of the 
Pacific Mutual in the West 





D. M. Baker, third vice-president of 
the Pacific Mutual Life, has been getting 
results in the way of agency material in 
the west since he began his compaign 
from Chicago. He will return to the 
home office this month. Recent appoint- 
ments are: ; 

John A. Bassford has been made gen- 
eral agent at Grand Rapids, Mich., his 
territory being the western half of the 
southern peninsula. He has for three 
years acted as special agent of the com- 
pany at Sturgeon Bay, Wis., and Grand 
Rapids, Mich. He is a young man who 
has a good record as a personal writer 
and on whom the company is banking 
for great success. 

Graham B. Lownsbury has been local 
agent for the Pacific Mutual at Toledo, 
Ohio, for several years, reporting his 
business to the Clevelaand office. He has 
now been given a general agency contract 
with the company for Toledo and vicinity. 
He has always been a marked success in 
the business and will do splendidly as 
general agent of both departments. 

Herman Fellinger, who for the past 
five years has been general agent for the 
Security Mutual Life at Cleveland, takes 
charge of the general agency of the Paci- 
fic Mutual in that city, beginning August 
1. He has a splendid record in the busi- 
ness and will do well as the successor of 
W. G. Warner, resigned. Before going 
with the Security Mutual Mr. Fellinger 
was superintendent of the Metropolitan 
at Cleveland. 

P. J. Waters, formerly with the Provi- 
dent Savings Life at Joliet, Ill., has been 
appointed general agent of the Pacific 
Mutual for five counties, with headquart- 
ers at Joliet. He has been a fair per- 
sonal producer and it is believed will be 
a creditable representative in the five 
counties over which he will preside. 


Indiana National’s Progress 


The Indiana National Life of Indi- 
anapolis, which began business the first 
of this year, has placed $4,000,000 of 
business on its books this year and 
has developed a good agency force. The 
company issues guaranteed annual divi- 
dend policies beginning with the second 
payment. The Indiana National has a 
capital stoock of $200,000, of which 
$150,000 is paid in, and the rest is be- 
ing sold in connection with insurance. 
The company announces that it is se- 
curing some of the best men in the coun- 
try to handle its stock proposition. The 
Indiana National is now doing business 
in four states and expects to enter three 
more before the end of the year. It 





has increased its assets from $125,000 
to $270,000 since the first of the year. 
Its stock is now selling at $17.50 a share, 
it having advanced from $12.50 since 
Jan. 1. The officers of the company are 
all insurance men and are making the 
company attractive to agents. 





Schilling Elected President 

At a meeting of the newly chartered 
Interocean Life and Endowment Com- 
pany at Kansas City on Tuesday, Wm. 
E. Schilling of Laporte, Ind., formerly 
Indiana manager of the Travelers, with 
headquarters at Indianapolis, was elected 
president. Indianapolis and Laporte cap- 
italists are largely interested in the new 
company. Mr. Schilling will go to Kan- 
sas City about Aug. 15, to take charge. 


DISCUSSES LOANS ON POLICIES 








Mutual Life Says a Man Should Only 
Borrow on His Contract as a 
Last Resort 





The Mutual Life in discussing loans on 
policies, says: 

At the close of the last fiscal year, Dec. 
31, 1906, this company had outstanding 
loans to policyholders, on their policies as 
collateral, to the amount to $35,813,092.93. 
Five months later, May 31, the amount of 
such loans had increased to $40,257,995.34. 
The number of policyholders thus accom- 
modated was 68,838, making the aver- 
age policy loan about $585. The value of 
this privilege to policyholders is indicated 
by the fact that about one in eight of 
the half million members of the company 
is a borrower. The aggregate amount of 
such loans, too—over $40,000,000—gives 
some idea of the great benefit the com- 
pany can render its members while they 
are yet living and their insurance in full 
force. In fact, of about one hundred and 
twenty-five legal reserve companies in the 
United States, only sixteen have total 
assets, all told, to the amount of $40,000,- 


000. 

While the right to borrow on his policy 
at any time after the same has been in 
force three years is a valuable one to the 
policyholder, such loans are at the same 
time the safest and most profitable invest- 
ments the company can make, which 
means that they are the best investments 
that can be made in the interest of the 
whole body of policyholders. They are 
absolutely safe because always made with- 
in the amount of the reserve standing to 
the credit of the policy, so that loss of 
principal or interest is impossible. Like- 
wise, the expense involved is merely nom- 
inal, being little more than the labor in- 
curred in making out the papers and look- 
ing after the collection of interest and 
principal. 

Nevertheless, the company does not en- 
courage the making of policy loans. Why 
not? Because, while the best investment 
for the company—that is, for the great 
body of the policyholders—and while often 
of inestimable benefit to the borrower 
himself, it is likewise often to his ultimate 
detriment. It is doubtless a good thing 
to be able to get a loan when you want 
it, at a low rate of interest, without pub- 
licity of any sort, without being beholden 
to your friends or to a bank or to any one 
else, and with the ability to renew the 
same at your own pleasure; but, at the 
same time, the last thing upon which ‘a 
man should ordinarily borrow, the last 
thing which he should incur the risk of 
sacrificing, is his life insurance policy. 
That was taken for the protection of his 
family or other dependents; the loan, be- 
ing a lien against the policy. reduces the 
amount of that protection by just so 
much; the interest on the loan, thougn 
only 5 percent, adds that much to his 
previous burden, and increases the dan- 
ger of subsequent lapse. Thus it is, that 
a considerable proportion of those who 
borrow the full amount obtainable upon 
their policies, perhaps after several re- 
newals, ultimately drop out. 

On the other hand, if borrowing too 
freely is a bad thing, there are circum- 
stances under which the right to borrow is 
an invaluable privilege. If borrowing some- 
times results in the ultimate sacrifice of 
a policy, it is often the one means by 
which such a sacrifice is prevented. It is 
sometimes extremely inconvenient, perhaps 
impossible, to pay a premium coming due, 
but in most cases the policyholder can bor- 


AN OPPORTUNITY 
The Franklin Life 


Springfield, Illinois 


Wants a capable man on salary to em- 
ploy and develop agents in Illinois. Ad- 
dress home office, stating experience. 














Old Colony Building, Chicago 








WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 
pot Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. GOOD MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAGO 





F you want to connect with a company whose 
management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 


policies are sellers, with everything and every- 
body right, address 


UNITED STATES ANNUITY & LIFE INSURANCE CO. 


Heyworth Building, - - CHICAGO 


LINCOLN NATIONAL LIFE POLICIES are 
Issued on up-to-date plans. 





New and exclusive features make our 
Contracts of insurance unusually attractive. 
Only real PREMIUM REDUCING policy. 
Local and general agents WRITE. 

Now is the time for YOU to ACT. 


Che Lincoln National Life Insurance Company 


Of FORT WAYNE, INDIANA 


FOR AN AGENCY IN INDIANA, MICHIGAN OR OHIO, ADDRESS 
THEO. F. RUHLAND, SUPT. OF AGENTS. 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meét the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 
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ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 
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row the required amount from the com- 
pany and thus save his life insurance from 
gacrifice. This may be done repeatedly; 
but here again the policyholder should 
avail himself of the privilege only as a 
last resort. With each additional loan 
the amount of his protection is reduced 
and the yearly interest payment is in- 
creased. For whatever purpose he may 
borrow, he should always leave a safe 
margin of the loan value untouched for 
use in special emergencies. 


FRATERNALS INCREASING RATES 





Societies Confronted With Serious Dis- 
aster Unless They Get Their 
Premiums On a Higher Basis 





The various fraternal societies, whose 
rates are too low, are now in a struggle 
to get them raised. The Pathfinders 
have issued a call for aspecial session 
of the supreme lodge to consider the re- 
adjustment of rates. 

Commissioner Rittenhouse of Colorado 
has called on the Woodmen of the World 
to equalize its rates, stating that unless 
this step is taken serious financial dif- 
ficulties will follow. Commissioner Rit- 
tenhouse says the order needs to elimin- 
ate discrimination now in its rates and 
to make rates adequate to meet obliga- 
tions. 

The various councils of the Royal 
League are now voting on the proposed 
new rates. This fraternal’s valuation, 
based on the National Fraternal Congress 
table, showed a deficiency. A committee 
has, therefore, proposed new rates. 

At the recent session of the Wisconsin 
legislature there was passed a bill to re- 
quire all new fraternals organized in that 
state to base their rates upon the National 
Fraternal Congress table of mortality 
and 4 percent interest. It also prohibits 
the licensing of foreign fraternals which 
are not already in the state unless their 
rates are based on the same table. Some 
doubt has been expressed as to the ade- 
quacy of the rates based on this table, 
but authorities differ. The fact that a 
mortality table has been adopted is a 
recognition of scientific principles, and 
if it is inadequate in some particulars it 
can easily be amended in the future. 


The Iowa Fraternal Congress is strongly 
opposed to the National Fraternal Con- 
gress, which is in favor of laws requiring 
uniform adequate rates for all the orders. 
The Iowa organization will meet in Sep- 
tember at Des Moines, when the subject 
will be given much attention. The Iowa 
people are opposed to any legislation that 
will change or in any way affect the rates 
now being paid by members without the 
consent of the members. The 200,000 pol- 
icyholders in these societies in the state, 
carrying about $329,000,000 of insurance, 
claim that their wishes are entitled to 
some consideration. To force rate changes 
without discussion or without the consent 
of members will, it is claimed, disrupt the 
societies in the state of Iowa. Some of 
the officials intimate that this is the very 
purpose of:the proposed legislation and say 
they will resist legally the enactment of 
such legislation. 


The reelection of P. D. Markey of Port 
Huron, Mich., as supreme commander of 
the Knights of the Maccabees of the 
World puts a stop to the contention which 
has been going on over the rates since 
they were raised three years ago. Nu- 
merous local efforts to arouse sentiment 
against the supreme officers, who recom 
mended the advance, have come to naught. 
The order’s statement of June 30 shows 
$7,144,710 assets and $370,935 Habilities. It 
will shortly move: its headquarters fron. 
Port Huron to Detroit, where it will erect 
a big home office building. Of over 300,- 
000 members, 100,000 reside in Michigan. 





Test as to Tuberculosis 

The liability of the applicant for life in- 
surance to infection from tuberculosis 
will be the test used by the medical de- 
partment of the Union Central Life of 
Cincinnati hereafter in determining upon 
his rejection or acceptance as a risk. This 
step marks a gradually changing attitude 
on the part of life insurance companies 
toward applicants in whose family death 
has resulted from this disease. That con- 
sumption is not hereditary, except, per- 
haps, in so much as hereditary weakness 
disposes a case to infection when ex- 
posed, is the generally accepted theory 
these days. Accordingly, the medical de- 


partment of the Union Central will seek 
information from the applicant as to his 
liability to be infected, whether tuber- 


culosis has caused a death in his family, 
when the victim died and whether he 
lived in the same house and what methods 
were taken to prevent infection. Whether 
or not cases of the disease exist in the 
same house as the applicant is considered 
important; also whether the applicant is 
over or under weight, and whether evi- 
dence of first-class nutrition are abundant. 
—Weekly Underwriter. 





Busy on the New Company 

P. M. Starnes and Baird Pallette, who 
are now promoting the’ Universal Life 
of St. Louis, have taken the old quarters 
of the National Life, U. S. A., in the 
Missouri Trust building in that city. 
Both are now shaping up financial in- 
terests in line for capital stock. Mr, 
Starnes has some influential connections 
in St. Louis that he hopes to get in 
line to back the company. 





S. A. COURT’S NEW POSITION 





dent of Dixie Life Organizing 
at Little Rock, Ark. 





Numerous friends and admirers of S. 
A. Court, erstwhile of Toledo, Qhio, and 
more recently of Columbus, Ohio, will be 
pleased to learn that he has been elected 
second vice-president of the Dixie Life In- 
surance Company of Little Rock, Ark. 
Little Rock papers refer to him as “an 
old-time insurance actuary,” and said to 
be an expert in his line. The aforesaid 
friends and admirers will be glad to learn 
this also. 

In the life insurance business Mr. 
Court has proved himself a success as a 
lightning change artist. In the spring of 
1902 he was manager of the ordinary de- 
partment of the Prudential at Toledo, 
Ohio, but changed to a similar position 
with the Security Trust & Life, a con- 
nection which he held for a very few 
months. Later he was an agent of the 
Mutual Life in Toledo. In 1904 he was 
manager of the State Life at Columbus 
and the next year Ohio manager of the 
American Central Life at the same point. 
His name does not appear in 1906 and 
1907 editions of the Underwriters Hand- 
book of Ohio, as he was engaged with 
C. W. Brandon in organizing the Colum- 
bus Mutual Life, of which Mr. Court was 
to be agency manager. A few weeks ago 
his name was cut out of the advertise- 
ment of that company. 

Of the new Dixie Life, most of the of- 
ficers are Little Rock men. The vice- 
president, however, is a former Ohio 
man, George J. Barr, who for some time 
was manager of the Reliance Life at 
Toledo. The company has been incor- 
porated with $200,000 capital stock, which 
is being sold to Arkansas people only by 
the Dixie Finance Company. The Dixie 
—_ will write nonparticipating business 
only. 


Uncertain About the Law 

The Union Central Life will remain 
in Texas until Dec. 31. After that date 
it is uncertain as to what course it will 
pursue. 

There seems to be some question as 
to who is going to take charge of the 
deposit required by the state under the 
Robertson law. The state has failed to 
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is as’ good and as strong as any. It offers the 
best Agency Contracts. It is an Ohio Company. 
It is a company which has stockholders and 
an organization in every county in the State. 
Its workers and members are all interested its 
. It is open to the inspection of every 
policyholder. 
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600 to 608 Brunson Building, Columbus, Ohio 


Former Ohio Man Third Vice-Presi- |. 


Indiana, 


by the oldest, largest 


strong laws. 


W anted- 


For desirable field in each of the states of 


A GENERAL 
AGENT 


Illinois, 


Iowa and Ohio, 


and best Life Insur- 


ance Company not regulated by the Arm- 
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OUR 46 YEARS’ REPRESENTA- 
TION OF THE HOME LIFE IN- 
SURANCE CO.-OF N.Y. 1S PROOF 
POSITIVE OF AN ALL-AROUND 
SQUARE DEAL AND THE BEST 
GUARANTEE OF PERMANENT 
CONTRACTS TO OUR AGENTS. 


W. A. R. BRUEHL & CO. 


General Managers, CINCINNATI 
Fourth National Bank Building 





THE CAPITOL LIFE 
Insurance Company 


of Golorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 


Capital and Surplus, 
Productive and successful agate woute’ tn Eta, 
Western and Southwestern States, to sell the most 
attractive policy issueil today. 


PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Account 
Individual Policyholders’ Account 
Policies Automatically Non-Forfeitable 
Surplas can be withdrawn any time 


$312,000.00 





Very Liberal Contracts Offered to Agente able 
te Handle Special Proposition 


CHICAGO OFFICE, 1003 Manhattan Bldg. 





Commercial Life 
Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 
Is 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 


950 First National Bank Bidg. 








CHICAGO 








Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 


Isaac B. Snow, Superintendent of Agencies 
316 Merchants Loan and Trust, Chicago 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust 


Columbus Agency, 1003 Outlook Building 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “‘Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 


Policyholders Well Satisfied. 
Agents Making Money. 

















Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mer. 
Indianapolis 


Chicago Manager 
Wanted 


By a prominent, up-to-date, liberal, 
eastern life company whose policies, 
dividends, agency methods and 
compensation give the agency man 
the “right of way” in competition. 

Address CONFIDENTIAL, 
this paper. 
experience. 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





care of 
State ability and 








Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 
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designate anyone to assume control of 
these funds and it is possible the law 
will not be enforced on Dec. 31. The 
companies do not care to send bonds 
and securities into the state until they 
are certain as to who will be responsible 
for their safekeeping. 





BIG FIGHT OVER PERKINS CASE 


Mutual Life’s Attempt to Have 
Policy’ Surrendered and Can- 
celed Will Be Opposed 


Its 





The filing of suit at Topeka, Kan., by 
the Mutual Life for the surrender and 
cancellation of its policy of $100,000 on 
the life of the late Lucius H. Perkins of 
Lawrence, Kan., who died July 1, is 
likely to mark the beginning of a great 
legal fight in the state. Perkins’ policy in 
the Mutual was a little less than a year 
old. The company alleges that on three 
different occasions last year, when he was 
being examined, he stated to the examin- 
ers that he had never been rejected for 
life insurance. The company sets up the 
following cases in which he is said to 
have been rejected: Equitable of New 
York, for $150,000; Union Central, Penn 
Mutual and Prudential for $100,000 each, 
7Etna, Connecticut Mutual, Pacific 
Mutual and Massachusetts Mutual for 
$50,000 each and Mutual Benefit for $40,- 
ooo. The Mutual says it would not have 
issued him a policy had it known these 
facts when he applied. The company be- 
lieves that he committed suicide by 
poisoning instead of dying from the ef- 
fects of a fall from the roof of his house. 

Judge G. J. Barker and Judge S. A. 
Riggs, who represented the Hillmon fam- 
ily in the famous Hillmon case some years 
ago, will represent the Perkins interests 
in this contest, the former as attorney for 
the executor of the estate and the latter 
as attorney for Mrs. Perkins. 

At the first conference of Attorneys 
Dean and Doran, representing the Mu- 
tual, and Judge Riggs, request was made 
to have the body exhumed and an au- 
topsy held. The same attorneys represent 
also the Capitol Life of Colorado, which 
had a policy for $30,000 on Perkins, and 
one of the accident companies interested. 
There is little doubt that all possible facts 
concerning Perkins’ study of poisons and 
the peculiarities in his character will now 
be brought out. 





Old Colony Appointments 

Henry T. Bartow, formerly with the 
John Hancock at Chicago and later 
Chicago manager of the Franklin Life, 
has gone to Savannah, Ga., where he 
will have his headquarters as manager 
of the Old Colony Life of Chicago for 
Georgia, South Carolina and Florida. 
T. J. Gannon, formerly with the Mt- 
tual Life, becomes manager of the Old 
Colony for Wisconsin, with headquar- 
ters in Milwaukeee. 

The Old Colony Life of Chicago has ap- 
pointed O. H. Looney of Nashville, for- 
merly with the Chicago Life, as general 


agent for Tennessee, Alabama, Mississippi 
and Arkansas. 





Policyholders Become Directors 

Under the new laws of New ‘Jersey 
on application of policyholders of a 
stock life company, three of their num- 
ber can be appointed on the board of 
directors. Chancellor Magie of New 
Jersey has appointed three policyholders 
of the Prudential to serve on its board 
and states that he does this without 
giving an opinion as to the validity of 
the act investing the power of appoint- 
ment in him. The general counsel of 
the Prudential said the company had 
no objection to the appointments, but 
rather welcomed them. 





Two More Speakers Secured 

H. H. Putnam, secretary of the Na- 
tional Fire Insurance Local Agents 
Association, will read a paper before the 
National Association of Life Underwrit- 
ers at its annual convention in Toronto, 
Aug. 21-23. Mr. Putnam will draw 
from his experience in the fire agents’ 
association and will give to the life un- 





derwriters some of the methods pursued 
by his association that may be adopted in 
their work. Another speaker will be C. 
W. Scovel, ex-president of the National 
association, who will speak on the sub- 
ject, “Life Insurance Doomed.” Mr. 
Scovel is one of the brilliant literary 
men of the national body and his paper 
will no doubt attract great attention ow- 
— the conditions in the life insurance 
eld. 





Republic Life Soon to Start 

The Republic Life of Chicago, the 
controlling interest of which is owned 
by the Central Securities Company, ex- 
pects to be licensed by the Illinois de- 
partment in a few days. One feature 
of this company will be that all its offi- 
cers are experienced life insurance men. 
In the construction of its policy it has 
adopted the New York standard form 
as far as it is compatible with the IIli- 
nois laws. Its policies will be incon- 
testable from date. The only policy it 
will have to start with is the ten-year 
term, but others will follow in quick 
succession. 





Fidelity Mutual Shows Gains 

The new business of the Fidelity Mu- 
tual written during the quarter ending 
July 1 was $5,010,210, an increase of 8.3 
percent over the previous quarter. The 
net assets as of July 1 were $13,588,180, 
an increase of 22 percent over the same 
date last year. The receipts for the 
quarter, including $35,179 liens on 
changed policies, were $1,273,311, this be- 
ing $527,650 over disbursements. 





Change in New York’s Plans 

The New York Life has placed its 
Towa business under the supervision of 
the Des Moines office and henceforth all 
premiums will be collected from that 
office. Heretofore the Chicago office 
has had supervision of Iowa and several 
other western states. D. W. Corley, 
agency director at Des Moines, will have 
the management of the Iowa business. 
It is understood that the New York 
Life will resume throughout the country 


the plan of having a branch office for 
each state. 





Will Build Up Agency Company 

The promoters of the Progressive 
Life of Chicago are now giving their 
attention to building up the Consolidated 
Agencies Company by increasing its re- 
sources, before they give their attention 
to the life company. The Consolidated 
has been in business for some time and 
acts as general agent for one of the 
companies. The promoters desire to 
produce from $150,000 to $200,000 a 
month under the plan of the Consoli- 
dated Agencies Company before the life 
company is gotten under way. The 
Consolidated makes loans and requires 
the borrowers to take out life insurance 
to protect the loans, the Consolidated 
placing the life insurance. 





Pacific Mutual Shows Gains 

The new business written by the Pa- 
cific Mutual Life during the first six 
months of the year amounted to $12,- 
712,227, which is nearly $600,000 more 
new business than was written by the 
company during the corresponding period 
of the year 1906. It has during this 
first six months of the year made an 
increase of nearly $3,000,000 of insur- 
ance in force and had on its books 
June 30 the grand total of $100,324,377 
of insurance in force. 





Prudential’s New Deal 
The Prudential has been 
strenuous time changing to the non- 
participating basis. This company has so 
varied a line of policies and so many 
offices and agents that the mere printing 
of new rate books, literature, etc., has 
been an undertaking which not only kept 
its own printing plant running night and 
day, but kept most of the facilities in 
Newark crowded for a time. 
The company has now gotten down to 


having a 





what some of its prominent representa- 
tives regard as a strictly business basis. 
It gives them a line of liberal policies 
at lower rates than the old nonpartici- 
pating rates, while at the same time the 
values are higher. It is able to pay a 
very fair rate of commission, but has cut 
out all expenses possible in other dircc- 
tions. 

The new arrangement goes into affect 
today, Aug. 1. 





RECORD GIVEN ON LAPSE RATIO 





New York Life Shows Its Experience 
During the First Six Months of 
the Year 





The New York Life has gotten out an 
interesting statement regarding the record 
of its cashiers, who have charge of col- 
lecting renewals. The company for some 
time has made systematic collections a 
very important part of the cashier’s work, 
and cashiers of good record have been 
rewarded for their services. During the 
first six months of this year 507,868 re- 
newals were sent to branches for collec- 
tion, 5,100 fewer than the same period 
last year. During the first six months of 
1907 out of the renewals sent for collec- 
tion there were 32,379 lapses, being a sav- 
ing of 10,574 in net lapses compared with 
the same period of 1906. There were 
7,691 reinstatements during 1907 and 
7,547 during 1906. The lapse ratio for 
this year is 4.85 percent and 6.9 percent 
for 1906. 

The New York Life states that it has 
been its experience that the first half of 
any year witnesses a higher lapse ratio 
than the last half. 

The company states that some cashiers 
do not realize the importance of giving 
the right kind of attention to cases of 
lapses where there are loans on the poli- 
cies. It says that cashiers should advise 
policyholders not to borrow on their 
policies unless necessary but, if they must, 
to borrow no more than is necessary to 
keep the policy in force and also to fix a 
time for repayment of the loan and see 
that the loan is paid. 

There were fourteen offices which had 
a lapse ratio of less than 3 percent, the 
best record being made by Milwaukee, 
which had a lapse ratio of 1.62 percent. 
There were eleven offices between 3 and 
4 percent. 

Special attention is given to second 
year lapses. There were seven offices 
that had second year lapse ratios of less 
than 9 percent, the best record being held 
by Wilmington, Del., and western Massa- 
chusetts with a lapse ratio of 6.61 per- 
cent. 





Royal Union Mutual’s Figures 

The semiannual statement of the Royal 
Union Mutual of Des Moines shows 
premiums $308,697, interest $46,762, paid 
policyholders $114,551, expense of man- 
agement and commissions $130,677, assets 
$1,875,120, new insurance $1,836,293, in- 
surance in force $16,893,706. 





Walker Stays at Chicago 

The report that C. W. Walker, man- 
ager of the North American Life of New- 
ark at Chicago, is going to Montgomery, 
Ala., for the company is incorrect. His 
brother, J. Ware Walker, who has been 
manager of the Columbian National at 
Kansas City, goes to Montgomery to be- 
ome state manager of the American 
Central Life for Alabama. 





Knights of Pythias Will Move 

: The headquarters of the Knights of 
Pythias Insurance Department will prob- 
ably be moved from Chicago and from 
Illinois. The question has been in the 
hands of a committee of the board of 
trustees for some time, and at the July 
meeting it reported that it was the sense 
of the committee that the removal take 
place as soon as the board deemed it ex- 
pedient. 

The main object in leaving Chicago !s 
to get away from the Illinois laws which 
tax the funds of fraternals. The Knights 
of Pythias now have about $2,000,000 tax- 





able funds and this sum will grow rap- 
idly as members transfer to the legal re- 
serve plan and new members are added. 
The order will seek a state where the 
burden of taxes will be lighter. Several! 
cities, including Indianapolis, Washington 
and Atlanta, are candidates for the home 
office, but no selection has been made. 





Trading Stamp Insurance 
D. L. Summerville of St. Joseph, Mich., 
originator of trading stamp insurance, 
made the statement recently that he was 
to get $25,000 if the scheme proved a suc- 
cess in Chicago, and nothing if it failed. 


In explaining the plan, Mr. Summerville 
said: 


In Chicago the territory is divided into 
twenty districts. In each district a mer- 
chant in each line of business buys these 
trading stamps. When a customer pur- 
chases goods he is entitled to a stamp 
with every five cents’ worth purchased. 
These stamps are then paid over to a cen- 
tral headquarters for life insurance. The 
merchants pay at the rate of three cents 
on the dollar for all stamps that are re- 
turned to headquarters and exchanged for 
insurance. For the stamps which they 
give out and are not turned into the office, 
they pay nothing. The policyholder pays 
up every quarter. If he hasn’t stamps 
enough he pays the difference in money. 





Encountered Colorado Trouble 

The National Life, U. S. A., has en- 
countered a_ squall in Coloralo. The 
company made a contract with two or 
three agents and before the application 
for license reached the Colorado de- 
partment they began writing business. 
Under the new law the commissioner may 
suspend a company’s license for three 
months for failure to comply with the 
law. The National acknowledges that it 
violated the law unintentionally as it fol- 
lowed the usual custom pursued in other 
states. The violation is therefore a 
technical one. Secretary Lay went to 
Denver this week to interview Commis- 
sioner Rittenhouse on the subject and it 
is believed that as the company was inno- 
cent in the matter the penalty will not be 
imposed. 





LIFE NOTES 


W. C. Buell of Indianapolis has been 
appointed manager of the Evansville dis- 
trict of the Reliable Life. 


A. A. Green of Dallas, Tex., manager of 
the Manhattan Life, has moved his head- 
quarters to South McAlister, IL T. 

President Clark of the Union Central 
Life, who has been taking a vacation in 
Colorado, is expected home about Aug. 5. 

Thomas R. Evans, superintendent of the 
Prudential at Zanesville, Ohio, has been 
transferred to a more important district 
in St. Louis. 

The July 1 statement of the Continental 
Life & Trust of Salt Lake City shows 
assets, $425,587; increase, $21,863; surplus, 
$68,688; increase, $25,371. 

George H. Luther has reconsidered his 
decision to go with the American National 
Life of Detroit to take charge of its stock 
sales in the west. He will remain with 
the Columbia of Cincinnati at Chicago. 


The Protective Life of Birmingham, Ala., 
has filed articles of incorporation. The 
authorized capital is $400,000, but it will 
start business with $100,000. Former Gov- 
ernor W. D. Jelks of Alabama is president. 

Insurance Commissioner Folk has been 
temporarily enjoined by ederal Judge 
Clark of Chattanooga from revoking the 
Tennessee license of the State Mutual Life 
of Rome, Ga. Arguments on the motion 
to make the injunction permanent will be 
made Aug. 19. 

Cc. H. Willis, formerly of the Penn 
Mutual, and W. E. Smock, of the Fidelity 
Mutual, have been appointed district man- 
agers of the Bankers Life for central 
Iowa, with headquarters in Des Moines. 
The new firm is known as Willis & Smock 
and is already at work. 

The trustees of the Mutual Life last 
week nominated to fill vacancies in their 
number Charles Emory Smith of Phila- 
delphia, a member of the International 
Policyholders’ Committee, and ,Herman 
Ridder of New York, who was nominated 
for trustee by that organization last year 
and failed of election. 

The question of whether Edward Atkin- 
son or his wife died first in the storm at 
Woonsocket, S. D., a week ago is in- 
volved in the settlement of the estate at 
Marshalltown, Iowa. ; Atkinson hdd @ 
$2,000 policy in the Woodmen. If he died 
first the money goes to his wife’s relatives. 
If she died first it goes to his own estate. 

The convention of the $100,000 Club of 
the Illinois Life will be held in Chicago 
beginning Aug. 29. The first session 
commences on the afternoon of that day in 
the company’s Chicago agency offices in 
the Majestic building. A very entertain- 
ing program is being arranged and the 








16 


THE WESTERN 


UNDERWRITER. 





August 1, 1907. 








club members arc 
pleasant occasion. 

Arba T. Perry has been lene super- 
intendent of agencies for Illinois by the 
American Central of Indiana. 


anticipating a most 





LIFE APPOINTMENTS. 


Wisconsin. 
JEtna—F. 8S. Pond, Chicago, Ill. 
Merchants—O. H. Luin, Madison. 


New York—S. W. Gregory, Delavan; 
A. V. Weil, Chicago, II. 
Penn. Mut.—F. L. Cusick, West Allis. 


Michigan, 


4#tna—H. F. Burtch, Grand Rapids. 

Illinois—C. J. Stein, Glendorf; J. 
Sandham, Shabbona. 

Mass, Mut.—J. W. Arnold, Detroit; C. A. 
McGregor, Highland; O. D. Sampson and 
Geo, 8. Zang, Hillsdale. 

Merchants—James Gracey, Grand Rap- 
ids. 

Mutual Benefit—G. H. Beach, Detroit; 
G. G. Roby, Hillsdale; John Garvin, On- 
tonagon; Appleby-Smart Co., Saginaw. 

New York—Mrs. Mary L. Shuster, Ann 
Arbor; Roland Lewis, Dowagiac; E. J. 
Ogden, Irion Mountain; N. R. Austin, 
Onaway. 

Ohio 


Parrish, 
A 


: Cleveland. 
Nat’l—J. 


Boehm, 


tna—A. 

Cc - roca 
lan 

New England Mut.—c. F. Gates, Colum- 


bus 
Cin- 


Cleve- 


Reserve Loan—C. HB. Bartram, Jr., 
cinnatl. ‘ 
Royal Union—O. N. Gaylord, 
Trevelers—J. L. Marsh, 
B. Baker, Cleveland. 
Illinois 


AZtna—Fred A. Hartley, Chicago; H. V. 
Baldwin, Dixon; Dr. H, Stokes, Mascou- 
tah; G. F. Duff, Flora; Wm. McGuire, 
West Liberty; A. R. Maniford, La Harpe; 


Dayton. 
Batavia; Edith 


J. D. Phillips, Green Valley; F. W. Stew- 
ard, Princeton. 
Bankers—G. W. Arnold, Peotone. 


Conn. Mut.—Gerard Van Schaick, Chi- 
cago; N. F. Smith, Hoopeston; W. L. Kins- 
man, Loda; E. W. Bareuther, Mattoon; E. 
R. Knecht, Shelbyville; F. J. Bowman, 
Sterling. 

Knights Templars & Masonic Mut. Aid— 
8. E. Bear, Decatur. 

Mutual Benefit—C. E. Albright and Ed- 
ward H. Hartney, Chas. B. Stumes; J. 
Mitchell Thorsen and Michael Weil, Chi- 
cago; J. A. Kolb, Danville. 

New York—F. L. Campbell, Omaha; Jud- 
son Chubbock, Sibley. 

Penn Mut. —Harry Planert, Unity. 

Travelers—W. T. Biggs, Pontiac; R. W. 


Brett, Chicago. 

Indiana 
ZEtna—Brown & Son, Martinsville; H. 
W. Cole, Rushville. 
John Hancock—N. R.' Freeman, Jr., 
Winamac; C. S. Sundin, Knox; Calvin 


Ochirltee, Connersville. 
National, Vt.—A. L. 


urg. 
New York—F. E, Davenport, Auburn; J. 
L. Wilson, Brazil; John Boal, Princeton. 
Union Central—Joseph Carhart, Logans- 
port. 


Howard, Greens- 





Preeriess—Having no peer or equal; unequaled; 
superlative, as peerless beauty and seaicsty. 
— Webster. 


THAT APPLY DEFINES THE 


AMERICAN ASSURANCE COMPANY 


— AND ITS — 

NEW PEERLESS POLICY, which is the perfec- 
tion of industrial health, — and life insurance 
Protection in one contrac’ 

This Company Issues ~ a Straight-Life policy, 
maximum $250, and a Special Preferred for profes- 
sional and business men, guarantecing a weekly in- 
demuaity for sickness or accident, and $100.00 to 

250.00 In event of accidental and natural death. 

ther policies issued by this Phenomenally Success- 
ful Company are the Infantile, Model and Univer- 
sal, — cover the whole scope of Industrial In- 
sura 

POPULAR PLAN—$1.00 a month. Old-Line 
6tock Company. Assets (over) $250,000.00. De- 
posited with ommonwealth of Pennsylvania to 
guarantee contracts, $150,000.00. 

a wanted “woo on salary and com- 
mission contracts. 


AMERICAN ASSURANCE COMPANY 
13th and Spring Garden Sts., Philadelphia.,Pa. 
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Iasurance Co. of New York 
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BUGENE HN. WINSLOW, President 


Danie! D. Whitney, Vice-Pres't 
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Reltable and Energetic Agents Wanted 
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NEVADA’S NEW LIABILITY LAW 





its Passage Seems to Have Been Un- 
known to Most People—May Drive 
Companies Out 





Reports from Nevada are to the effect 
ihat at the recent legislative session a 
drastic employers’ liability law was 
passed, of which few persons seem to 
have been cognizant. A suit was filed 
recently under this law, which for the 
first time brought it to the attention 
of the attorney of the liability company 
interested and of the trial judge. It is 
thought that it may drive some of the 
liability companies out of the state. The 
following are its important provisions: 


That every common carrier engaged in 
trade or commerce in the state of Nevada, 
and every mine and mill owner and oper- 
ator actually engaged in mining, or in 
milling or reduction of ores, in the state 
of Nevada, shall be liable to any of its 
employes, or in case of the death of such 
employe, to his personal representative for 
the benefit of his widow and children, if 
any, and if none, then for his next of 
kin, for all damages which may result 
from the negligence of the officers, agents 
or employes of said common carrier, or 
mine or mill operator, or by reason of 
any defect or insufficiency due to their 
negligence in its cars, engines, appliances, 
machinery, track, roadbed, ways or works, 
or to their negligence in handling or stor- 
ing of explosives. 


That in all actions hereafter brought 
against any common carrier, or mine 
or mill owner, or operator, to recover 


damages for personal injuries to, or death 
of, an employe, the fact that the employe 
had been guilty of contributory negligence 
shall not bar a recovery where his con- 
tributory negligence was slight and the 
negligence of the employer, or its officers, 
agents or employes was gross in compari- 
son. All questions of negligence and con- 
tributory negligence shall be for the jury. 

That no contract of employment, insur- 
ance, relief benefit or indemnity for injury 
or death, entered into by or on behalf of 
any employe, nor the acceptance of any 
insurance, relief benefit or indemnity, by 
the person entitled thereto, shall consti- 
tute any bar or defense to any action 
brought to recover damages for personal 
injuries to, or death of, such employe; 
provided, however, that upon the trial of 
such action the defendant may set off 
therein any sum it has contributed to any 
such insurance, relief, benefit or indemnity 
that may have been paid to the person 
entitled thereto. 





Indiana Casualty Returns 
The following are the premiums and 
losses of casualty companies in Indiana 
for the first six months of this year: 


Company Prems. Losses. 
Etna Indemity............ 3,678 g 63 
American Credit Indem 10,318 3,485 
Central Accident.......... 3,254 1,112 
zondon Guarantee......... 44,695 9,367 
Metropolitan Casualty..... 3,388 965 
National Surety........... 12,344 3,472 
Pee, GE nec cccescess 4,554 4,135 
Standard, Accident........ 47,588 28,005 
Travelers’ Indem.......... 11 

ee ae Oe GRP ic ccccene 24,478 "6,642 


Bank Burglary Situation 

Bank burglary companies in the west 
report more settled conditions since the 
Metropolitan Surety has been resting on 
its oars, owing to a financial readjust- 
ment. The Metropolitan secured the 
burglary line of the Wisconsin Bankers 
Association but only worked up about 
$650 in premiums. Later it canceled out 
and the National Surety got the busi- 
ness. 


Issues Industrial Accident Policy 

The North American Accident has got- 
ten out a new industrial policy which is 
exclusively accident. It is sold at $1 a 
month. The classification is the same as 
the monthly disability policy, but the 
benefits are increased because the health 
feature is eliminated. For the highest 
class $1,000 death benefits are given and 
triple indemnity for death due to travel 
accidents. The North American expects 
this policy to be a good seller, inasmuch 
as a number of people carry:health cer- 
tificates in fraternal organizations. A 
purely accident policy would therefore 
appeal to them, because a disability policy 
would not. Again, a number of agents 








AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 


Liabilit: , Burglary, Personal Accident and Health; 
Fidelity and Peo also the most liberal 
Automobile Liability Policy issued. 


Special inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


“THB OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 


$200,000 Doposited with Insurance Commissioner 





National Casualty Co. 


Oapnital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 
Address 


MAJESTIC BLDG., - DETROIT, MICH. 





“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them. 
Good Contracts in Good Territory to Good Men, 
Producers address 
H. G. B. ALEXANDER 
President and General Manager 


1208 Michigan Ave., Chicago, Ill. 





right man. 


Large foreign Casualty Company writing all classes of Per- 
sonal Accident and Health Insurance desires services of solicitor 
on commission basis to specialize on this branch in Chicago. 
Liberal Policies and attractive commission prorosition to the 


Address G12, Western Underwriter. 





CHICAGO 


A. W. MASTERS 


General 
Liability, Accident, ‘Health 
and Credit 





OF LONDON 


LONDON GUARANTEE AND ACCIDENT CO.,Ltd., EnctaNnD. 


CONKLING, PRICE &WEBB 
Genl, Agts., Ill., Mo. and Ind, 
171 La Salle Street, Chicago 


CHARLES L, RAYMOND 
Genl, Agt,, Michigan 
Majestic Bldg., Detroit 





Employers, Public, 


Assets 
$8,003,530.06 





OFFICERS } 


FRARK E. LAW, Oe re Secretary: GEO. Ww 


The Fidelity and Casualty Company 


97 to 103 Cedar Street, New York City 


This Company grants insurance as follows: Bonds of Suretyship for persons in 
positions of trust, Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly Wheel, 
ic, Teams, Workmen’s Collective, Elevator and General Liability: 
Personal Accident, Health and Bonded Attorneys’ List 


Capital and Surplus: 


$2,904,775.76 


GEO. F. Cewane, foeiten: ROBT. J.MILLAS, 


Losses Paid te June 36, 1906 


$24,016,230.73 


Vice-Pres., Sec’y & Treas. ; 
@RGSSLEY. Assistant Secretary 
. ALLEN, "his Ass’t Secretary 








Liability 
Boiler 
Plate Glass 








Tusurance 
Casualty Company 
of America 


HOME OFFICE, NEW YORK 


Accident 
Disability 
Fly Wheel 











ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE; 
184 La Salle St., Chicago 513 Hanover Bank Bidg. 


FRED M. BLOUNT, President 
ALBERT J. HOPKINS, Vice-Prest. 
H. W. WATKINS, Secretary 
E. A. EVANS, Treasurer 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota. Wiscon- 
sin, Ohio, Nebraska, Iowa, Missouri 
Michigan, Pennsylvania, Indiana and 
Kentucky. Its bonds insure. Its rates 
and cer ce are satisfactory. 





Correspondence and Applications Solicited 


For a DEFINITE PROMISE to PAY, well de- 
fined, no experiment, and taking no chanoes that 
technical legal om of what constitutes an 
accident will to defeat claims, BUY 
YOUR INSURANCE ‘a, and SELL the policies of 


“The Central’ 


Of Pittsburg, Pa. 


u in YES or NO 
what it does not 


Its management will tell 
answers what it covers an 
cover. AGENTS WANTED. 


FOR PARTICULARS ADDRESS 


The Central Accident Insurance Company 
PITTSBURG, PA. 











August I, 1907. 
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find that it is difficult to deal with the 
assured on adjustments on sickness poli- 
cies, whereas there is comparatively little 
friction in the adjustment of accident 
claims. 





Classification of Accidents 

The following general classification of 
accidents for which the Travelers paid 
benefits from June 1, 1906, to June 1, 1907, 
includes most of the accidents which can 
be grouped under appropriate headings: 

Accidents— For Death. Indemnity. 
Pedestrians ......... $ 33,380.30 $178,236.77 
Horse and vehicle... 30,500.00 79,283.02 
At home and in office 100,996.50 226,789.31 
Recreations—including 

automobile, hunting, 

sports, drownings, 


94,950.00 100,748.48 


way, steamboat, ele- 
vator and burning 
building accidents 
doubling the face of 
the policy and ac- 
cumulations 124,450.00 71,198.37 


Total ..cccccs .-- $384,276.80 $656,255.95 

There was paid in addition to the fore- 
going payments amounting to $1,040,- 
532.75, other claims of a miscellaneous 
character to the amount of about $242,- 
363.32. 








Capture Big Contractors’ Line 

W. H. Markham & Co. of St. Louis 
have captured the liability line for St. 
Louis and vicinity of James Stewart & 
Co. of St. Louis and New York, a big 
contracting firm, which has heretofore 
been handled by New York brokers. The 
first policy was in the Ocean Accident for 
a $15,000 premium, protecting the firm in 
the construction of the addition to the 
Bank of Commerce at St. Louis. 





South Dakota Examination 

Insurance Commissioner Basford of 
South Dakota, who has been in the east 
for some time examining the records 
of various surety companies not entered 
in his state, but writing some business 
there through reinsurance, left for home 
last week. It is estimated that the com- 
missioner will institute suit against two 
companies to determine whether, under 
the statutes of South Dakota, they are 
free to write business on lines other 
than that specifically authorized by their 
certificate from the insurance depart- 





ment. 

Threshermens Mutual 
The Eastern Iowa Threshermens 
Association has been organized by 


threshermen of eastern Iowa, with head- 
quarters at Worthington. The associa- 
tion provides that each member or em- 
ploye losing a limb or being otherwise 
seriously injured while at work shall re- 
ceive five dollars from each member, al- 
though the total indemnity shall not ex- 
ceed $2,000. The organization is also to 
keep up prices and protect members from 
competition. 





Rates on Suburban Business 


The Burglary Underwriters Associa- 
tion of Chicago will hold a meeting 
in a few days to decide whether 
the rates that prevail within the city 
limits of Chicago are to be followed in 
the suburbs outside of the city, but which 
are in Cook county. Two or three com- 
panies have been writing residence burg- 
lary in the suburbs at rates that are called 
for in the state outside of the county. 
Other companies claim that the Chicago 
rates prevail throughout the . entire 
county. In order to reach some definite 
understanding, the meeting will be held to 
decide the question. 





CASUALTY NOTES 

Harlan W. Kemp, secretary of the 
American Fidelity, has just been visiting 
the company’s western agencies. 

The Illinois Woodmen Accident Asso- 
ciation of Danville has been licensed by 
the Illinois department as a fraternal so- 
ciety. 

Alvin C. Anderson, who has been con- 
nected with the general freight depart- 
ment of the Louisville & Nashville rail- 
road at Evansville, Ind., has been ap- 
pointed special agent of the Ocean Acci- 





dent for Missouri, Kansas, Oklahoma and 
gg Territory, with headquarters at Jop- 
lin, Mo. 


Actuary S. H. Wolfe of New York will 
begin an examination of the London Guar- 
antee & Accident soon for the Colorado 
department. 

Charles E. Baxter, manager of the Met- 
ropolitan Casualty at Detroit, has_ out- 
grown his quarters in the Bank Cham- 
— and moved to the Union Trust build- 
ng. 

The semiannual statement of the Nat- 
ional Surety shows assets, $2,199,593; cur- 
rent claim reserve, $201,814; contingent 
reserve, $88,224; reinsurance reserve, $824,- 
938; net surplus, $507,527. 

The American Fidelity Company now 
has on the press a new accident policy 
and a new disability policy and expects to 
be ready to issue them very shortly. They 
are said to contain some new and very 
attractive features. 

The police at Wichita, Kan., have been 
looking for B. W. Blanchard, Jr., who pur- 
ported to represent the Bankers Accident 
of Des Moines and is accused of having 
cashed a check from the company, raised 
from six to sixty dollars. 

The wWmerican Fidelity’s ‘semi-annual 
statement shows total assets, $558,362; re- 
insurance reserve, $166,989; reserve for 
losses, $79,527; net surplus, $61,846. This 
is an increase in assets since Jan. 1 of 
$58,000 and in net surplus of $29,000. 


CASUALTY APPOINTMENTS 


Wisconsin. 

Continental Cas.—James Findley and 

A. M. Propper, Milwaukee. 

Nat’l Cas.—Peter McGuan, Madison. 

North Amer. Acci.—W. C. Phenix, 
Whitewater; T. P. Salter, Oconto. 

Ocean Acci.—M. 8S. O’Brien, Milwaukee. 

Time Indemnity—E. W. Apel, Marion. 

Union Acci. & Benefit—J. A. Haddow, 
River Falls; Adolph Johnson, Hudson; P. 
H. Nolan, Prairie du Chien; Charles Mc- 
Laughlin, Ellsworth. 

United American Life—F. G. Hessler, 
Antigo. 

U. S. Health & Acci—F. A. Luther, 
Park Falls. 
United Surety—H. L. Moses, Lancaster. 
Wisconsin Cas.—C. H. Patt, Van Dyne. 
Michigan. 
Cas. Co. of Amer—Geo. Quithal, Jack- 
son. 

Continental Cas.—Orrin Morton, Adrian. 

Empire State Surety—P. M. Hayden & 
Co., Port Huron; Patterson & Weadock, 
Saginaw. 
— Cas.—C. R. Phillips, Benton Har- 
or. 
Nat’l Surety—F. D. Smith & Co., Mus- 
gon 





ke ls 

Travelers Indemn.—G. w. Rowley, 
Charlotte. 

U. S. Cas.—M. D. Shirey, Grand Rapids. 
Citizens Protect.—C. A. Patterson, 
Beaverton. 

Columbia Cas., Pontiac—I. F. King, 
Clarkson; Frank Churchill, Imlay City; 


Had Kessell, Oxford; C. H. Nelson, Dick 
Dewey. D. W. Lamb, A. W. Arms, Pon- 
tiac; Harry S. Gardner, Royal Oak. 
Peoples Health & Acci.—Claude Furniss, 
Hoxeyville; W. A. Sanders. Sharon; Dwight 
Bowser, Bellaire; Byron Frost, Lowell. 
U. 8S. Health & Acci.—C. A. Barnum, 
E. A. Clark, Sr., and B. l.. Bartlett, Grand 


Cas.—Harry Tomlinson, Mus- 


Ohio 

American Cas.—C. K. Murphy, Lancas- 
ter; K. I, Dickerson, Newark; S. D. Cos- 
ner, Zanesville. 

Continental Cas.—John Slavens, Ports- 
mouth. 

Empire State Surety—A. G. Smith, Bu- 
cyrus; A. H. Myers, Marion. 

Great Eastern Cas.—H. R. Mowery, Bar- 
berton; E. B. Doyle, Columbus; John 
Young, Ada. 

Illinois Surety—Deatrick & Co., Defiance. 

Maryland Cas.—Wikoff Bros., Columbus. 
Metropolitan Cas.—J. J. Lynch, Dayton. 

North Amer. Acci.—Herbert Reese, 
Wellston. 

. S. Health & Acci.—C. E. Gleeson, 
Cleveland. 

United Surety—C. M. Hume, Ironton; G. 
H. Carter, Delaware; F. C, Evans, New- 
ark; C. R. Arnold, Wellsville. 

Indiana 

Commonwealth Cas.—I. G. Purky, Vin- 
cennes. 

ee Acci., Scot.—C. R. Lane, Misha- 
waka. 

Metro. Surety—C. W. Gaston, Danville; 

. K. Barr, Kendallville; H. J. Clarke, 
Shelbyville; Kenneth Larwill, Fort Wayne; 
G. H. Gise, Logansport; W. M. Ressler, 
Tipton. 

National Cas.—John McArthur, Gary. 

Phila. Cas.—Harry Fidler, Logansport. 

Travelers—Franklin Realty C Frank- 
lin; W. _E. Boyden, w. 
Osborn, Warsaw. 

Illinois 

Great Eastern Cas.—M. B. Willard and 
J. Kanny, Clinton. 

Nat’l Surety—E. O. Mathis, Walnut. 

Penna. Cas.—C. F. Yeakel, Alton; 
Schaarman & Thompson, Rock Island; M. 
M. Woods, Jacksonville. 

Pheenix Preferred Acci.—H. O. Newlin, 
Hutsonville. 

Travelers Indemnity—J. S. Turn and 
Luther Armstrong, St. Louis. 

Travelers—W. T. Biggs, Pontiac; Henry 


0., 
Evansville; J. 





T. Dillon and Frederick W. Porter, Chi- 


cago. 
U. 8S. Health & Acci—M. R. Johnson, 
Chicago; J. J. Culwell, Carrollton. 
Standard A 


eci.—R, . Leeman, 
ston; W. G. Roy, Litchfield. 


INTEREST IN THE KANSAS SUIT 


(Continued from Page 1.) 


just as much right to purchase books with 
published estimates from Mr. Eldridge 
as they have to buy mercantile reports 
from Dun or Bradstreet, or in fact to sub- 
scribe for any other publication, whether 
a newspaper or a magazine. The fact 
that there is a similarity between the 
rates charged by the different companies 
results in a general belief that the com- 
panies have an agreement or understand- 
ing in making their charges. This mis- 
apprehension is no doubt responsible for 
the suits being brought at this time. 
Not to Cease Using Rates 

It is not likely that the compamies will 
cease using the Eldridge estimates or that 
Mr. Eldridge will cease issuing new 
rates. If they did discontinue it would 
be an indication of a fear that they might 
be considered guilty. The companies 
maintain that in no way have they vio- 
lated the law. 

Injunction Feature Is Dangerous 

The injunction feature is a new and 
dangerous one, as the companies do not 
know how far the injunction reaches or 
how they may be held to violate an in- 
junction. 

It seems probable that special and local 
agents will be subpoenaed to give evidence 
at the hearing. The hearing is set for 
August, but the vacation season may 
cause a postponement until September. 
Thomas .Bates of Chicago, who was on 
his vacation in Maine, was called home to 
take charge of the case. He was here 
last week to arrange for the local attor- 
neys, and has returned to Maine. 

Not Able to Size Up Barnes 

The companies do not seem able to size 
up Superintendent Barnes. Some of the 
life companies have been suspicious of 
him, but this is the first jump out of the 
box at the fire companies. Whether it is 
a political maneuver or some other mo- 
tive is back of the proceedings, no one 
can divine who is outside the pale. 

Every stock company admitted to the 
state was brought into the present prose- 
cution and the American Druggists Mu- 
tual is also in the list of injured. 


STATEMENT AS T0 THE GERMAN 


(Continued from Page 2.) 
It may be that the creditors will desire to 
have the receivership wound up at an 
early date, and, in view of the heavy 
losses suffered through the great con- 
flagration in San Francisco, an early set- 
tlement may be a controlling factor to the 
creditors. If the sale to the Royal is 
made, a dividend of 50 percent in cash 
can be paid as soon as the transfer of the 
assets has been made. This dividend 
should be paid in September. If the con- 
tested claims against the estate are dis- 
allowed, an additional and final dividend 
of about 3 percent will be paid to the 
creditors. The formal bid will probably 
be presented to the court on the 12th of 
August next, and the court desires to 
have at that time an expression of opinion 
with regard to the advisability of this 
sale from as many of the creditors as 
possible. 
Want Expression of Opinion 

“Please consult with your attorney or 
with other creditors about this matter. 
When you have made up your mind, 
please write us your opinion about the 
advisability of accepting or rejecting such 
a bid. We enclose a postal card on which 
you can write to us, or you can communi- 
cate with the receiver by letter. Mail 
your communication in time to get it to 
Chicago on the roth of August, if pos- 
sible, but mail it as soon as you can. The 
court and the receiver desire to conduct 
the receivership, as far as possible, in 
harmony with the views of the creditors 
and their attorneys, and it is important 
that we should hear from as many of 
the creditors of the estate as possible.” 


Hoope- 











URGES BETTER CONSTRUCT 


1ON 





Architect F. W. Fitzpatrick Points Out 
Tremendous Fire Waste and Calls 
for Its Reduction 





F. W. Fitzpatrick, consulting architect 
and executive officer of the International 
Society of Municipal Building Commis- 
sioners, in a letter sent out to state and 
municipal authorities says, in part: 

“The deplorable popular tendency is 
to build just as cheaply and poorly as in- 
surance rates and building laws permit— 
such is our national hotfootedness after 
the immediate dollar, our utter disregard 
for all else and our shortsightedness as 
to what our selfish, foolish acts entail 
upon ourselves, our neighbors, posterity, 
the state. Drastic measures have to be 
taken and the people have to be compelled 
to build better. 

“Fire limits should be established in 
every city, town and village, within which 
nothing but high grade, even fireproof 
buildings should be permitted, no so- 
called slow burning, mill-construction, or 
other makeshift, experimental systems 
should be allowed; open stairs and ele- 
vator wells should be prohibited; abund- 
ant fire appliances and fire-escapes in- 
sisted upon; wide span floors of question- 
able and often collapsible construction 
(through termed fireproof) should be dis- 
couraged, the most stringent regulations 
devised and the state building department 
so upheld that those rules will be en- 
forced, in spite of political or personal 
endeavor to secure exemption. 

- 


“The country has grown to the point 
where everything about it is big; its com- 
merce, its products, yes, even its crimes 
are colossal. Presumably to keep things 
harmonic we permit our fire waste, our 
national ash-heap, also to be mammoth, 
incidentally losing sight of the fact, how- 
ever, that it is, at the same time, idiotic. 
Our burnt offerings, our national ash-pile 
could well be called a tribute to the 
merciless stupidity of the most enlight- 
ened nation on earth! 

“True, millions are spent in actually 
fighting fire, but a minute’s thought is 
sufficient to convince any one that an at- 
tempt at cure is futile. Preventive 
measures can be the only solution. 

“A normal year’s losses (and, by the 
way, there are mighty few normal years, 
what with Baltimore in 1904 and San 
Francisco in 1906) mean $200,000,000 in 
smoke. At least another $150,000,000 is 
spent in alleged fire-protection, fire de- 
partments, high pressure water plants, 
etc., beyond which we expend another 
$196,000,000 in attempting to get some 
solace via the fire insurance route. The 
sum of those figures represents our an- 
nual normal cost of fire. In 1905 a phe- 
nomenally prosperous and busy year in 
building, we did in actual construction 
and repairs of buildings, $525,000,000. 
What think you of a nation that wastes 
as much as it produces? We burn up 
more property than a half-dozen first- 
class nations put together. Just fire, 
eliminating insurance, protection and 
everything else, merely smoke, costs us 
over $2 per capita a year; the average of 
all Europe is less than 33 cents per capita. 

“But all this is a normal year’s record. 
See what we did in 1906. At no time or 
place on earth has there been so much 
building done. We passed the $600,000,- 
000 mark in construction that year, but 
what with San Francisco and our ‘regular 
fires,, we also destroyed over $500,000,- 
ooo worth of property! The cost of our 
alleged fire protection has also increased 
and we have gambled with the insurance 
companies in still heavier amounts than 
usual, so that our total expenditure for 
fire must be away in excess of of $700,- 
000,000. It indeed is a cancer eating at 
the very vitals of our economic struc- 
ture, a devastating plague. The apo- 
theosis of folly! 

“Yet the insurance companies wrote a 
very low rate on San Francisco because, 
forsooth, of its excellent fire department. 
People gauged the requirements of con- 
struction thereby and built as shoddily as 
insurance regulations would permit. They 
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and the people of the country at large 
have virtually been seduced into com- 
bustible, shoddy construction of buildings 
under false pretenses made by the non- 
prohibitive rates of the fire insurance 
companies, 
































x* * * 


“Wood has been another curse of the 
country. It is almost a blessing in dis- 
guise that our forests are  well-nigh 
devastated by our extravagant ruthless- 
ness, because even to the most obtuse it 
must be evident that the use of wood is 
no longer economy. A building of steel 
frame and hollow fireproofing tile, or of 
structural reinforced concrete protected 
from fire by tile, costs but a fraction over 
10 per cent more in first cost than does 
the usual frame of wood witk wooden 
joists and studs. The life of such fram- 
ing is infinitely longer than the old wood 
affairs, the cost of maintenance is less, 
so is the insurance rate, and all in all, 
in a very few years’ time good con- 
struction not only means safety, but an 
actual economy. The enclosing of stair- 





—- 


ways and elevator wells, the protection 
of windows and skylights with wired 
glass, the making of a building fireproof 
in design costs nothing more in money 
than the cheap firetraps, but is merely 
the expenditure of a little intelligence 
on the part of the architects. 


“Millions are spent yearly in handling 
this plague, but only hundreds are doled 
out in steps to prevent its outbreak. 

“Looked at fairly, says the American 
Architect, the leading architectural jour- 
nal of the country, it is the community at 
large that is the culprit, since it ‘suffers’ 
fires to take place, when it really has the 
power to prevent them. It looks calmly 
on at the expenditure of millions, an- 
nually, millions that come out of its own 
pockets, for the maintenance of imper- 
fectly effective fire departments, and yet, 
if but half of the money spent in this 
way had been used in the difference in 
cost between combustible and incombust- 
ible construction, the greater part of our 
cities would now be indestructible.” 
































































































































































































































































































































































































































Rate of Premium per $1,000 of Insurance 


Written or Renewed 
(Compiled by Harrison Law of Brooklyn, N. Y., for The Western Underwriter) 


The following table shows at a glance the rate of premium received 
for each $1,000 of fire insurance written or renewed for the last five years. 
Attention is called to the gradual decrease, especially in the last three years. 


Company. 1905 1904 1903 1902 
Mme Ge RRMIOR os cis ccrccvccdsvccctans $12.64 $13.12 $13.70 $13.88 
Adirondack, New York a ae aoaee onees 
i Sit Srewsabeceedccpecetesecesee 13.27 13.31 13.35 12.39 
Agricultural .. 10.62 10.83 11.00 10.87 
Albany, N. Y A 10.14 10.22 11.02 10.46 
ES, cbc iccticvcoedsisbacecenens 11.66 11.75 11.84 12.36 12.44 
Ts 6 i555 écdbes nce’ ns064008 aoee 12.89 12.07 12.30 12.82 13.39 
PS Rs cs ccccsesvtevecee "eseeeceeses 12.61 10.00 oe sees eases 
TEES Moonee beset érbsntcnvececee® 11.02 10.76 10.96 11.44 11.71 
DEE GOUURGUEL, coc csccccosesesécecess 12.10 12.94 13.34 12.43 12.75 
Ls anh 6.9 62 500 60:060600-665 200902 12.51 12.04 12.38 11.79 11.74 
EE OEE, Ped ccvccncocecoceeccseege 11.97 13.06 13.75 13.89 13.00 
NE coe Se anes ipo bo ve eeensedseaees 9.51 9.78 10.04 10.49 10.08 
SE IER, QUE ccc ccccccccesccncens 12.22 12.26 12.96 13.48 13.82 
Peraeees AMOOTIGAN, MA. Dice cccccccccecces 12.01 11.82 10.30 11.93 11.12 
er 12.06 11.88 12.36 12.99 12.55 
NS ai oc eb ten soneseeesedee 11.03 10.98 11.26 11.68 11.38 
Ee iet ie teva eds one sneenes eries 11.92 11.88 11.53 11.18 11.06 
CMIOGOMIAN AMIGTICAN .....0ccccccccccccecs 11.12 11.89 12.21 12.24 12.00 
i enh Jt beth w ie de bbs bedees 66-0 nteeees : 13.51 Toe rhae penne 
EN Ning i409 0440s 60-6 609000-00605006500% 12.82 12.91 12.76 12.63 12.44 
oe a: errr eee 12.88 12.99 11.91 12.77 
Citizens, Mo....... 13.85 14.30 14.88 14.42 
City of New York 8.99 sas nen 
i cobs cractcketeeiestessaags 9.14 9.32 9.44 8.96 
i, Mamie hi eweek 0tsebe06ees <iew 14.03 13.74 13.85 13.23 
Commerce, N. Y 11.09 11.69 11.83 11.16 
Commercial Union, Eng...............+. 9.18 10.65 8.41 11.99 11.98 
Commercial Union, N. Y.........-s.s00% 11.76 11.58 11.59 11.71 11.55 
Commonwealth, WN. FY... ccccccccecsccece 9.72 9.80 9.77 10.23 10.03 
Sth C Ch epoch aaes ba suabedeeeeenes 13.36 12.87 12.46 12.64 12.45 
EE. ciaveevarcanecvecvstestabieer 13.09 12.98 13.11 13.37 13.04 
EE nck in ks eaeeesé0beeksnseences 9.32 9.97 9.02 10.30 10.05 
ND iid b0 046000 0eeeesestotceess 9.57 Sees jms eseee 60009 
Ts hecho ce s40s0s%s0ehowsennssad 11.63 12.19 10.65 12.71 12.75 
I ns wei co dng ceeseteesesene cube 12.24 12.30 12.81 12.53 12.21 
CE, EE Miccsrinsvivesssecesscesdd's 12.18 11.29 12.13 11.88 
DEED. 0.084 cebReuSecds hednceeeseccecsgeves oees eee 
2 PF PPerrrrrrerrrerer ries 16.12 15.56 15.56 16.05 
A re 13.43 13.24 13.07 12.42 
DT C6. vectdhbebatevededsweonudseeences 11.41 #06 
PEAMOOER, TH. Dosscccccvcccccceces 13.68 14.25 ae 
0 errrerTereTTrere errr. 12.71 11.73 10.75 12.02 
Equitablé, F. & M 13.40 13.78 13.67 13.37 
ED, Me 0 dav 0. 0h0.0b0ntd ounce 6eseees 13.03 13.20 13.25 13.20 
OS EE errr rrrrer rrr errs rad 
ND 2 See sed eer sccsecevedoces 12.62 12.96 13.40 13.00 
WUPOMMMS DUM oc cvccicccccccicccsesoecs 12.82 10.97 12.93 11.96 
DE, Mi ts canccdebuciseretosaswess 12.10 12.91 12.84 11.80 
Ci cnc awe cadaeeveedereenesseeee 12.50 12.91 13.02 12.55 
i eh oc ddece seebaes odes esaees ; 16.90 14.85 18.68 18.34 
SEOOMEE, FOOT ioc csc vicccecces deerenges 20.06 15.79 15.30 13.39 14.17 
EEE SEE PO eT ee ee Terre: eee 12.34 12.38 11.93 12.31 12.24 
German American, Md...........e+0se- 9.05 8.83 9.26 9.33 9.10 
Oe rr ee 10.72 10.42 10.59 10.69 10.40 
German American, N. Y............e000. 9.80 9.74 10.00 10.10 10.11 
I Tr Eo pessiseeeinsecedeeeisison 10.06 9.83 9.70 9.69 9.27 
a oy SS eee 10.41 10.78 10.12 10.15 10.11 
SS ae we 11.79 12.12 12.40 12.12 
SD Cb MED csccccrcoscesssesoeeres 13.73 13.14 14.13 15.36 14.50 
EE IS 6 6.00.66 65 ohn descessoenesurne 12.90 13.55 14.11 14.29 14.13 
PERMITE HEIPOMMOR, oc cei ccccecdeccccsccges 12.23 12.43 12.85 13.70 13.65 
i. MT 6 on4s.cnteonsesen se be6ectes 14.61 14.16 13.50 10.88 9.98 
EE oe weak 66-4666 oOecbbes 646d COC ES 10.75 10.21 9.96 9.76 10.27 
Vita ieckbs dhheeeden 40 00d 80s.00 nae 12.67 12.47 13.23 13.70 13.29 
Thad cher deGs idetwenses vented es 10.02 10.18 16.30 10.19 10.15 
ED SP TTrr TT ere ee 10.45 14.33 12.02 12.09 11.98 
EE ewan gndy ss doce bes 0b0 ease vedere 14.07 14.29 14.70 15.15 13.82 
S$: a By AR rerre re rrr 12.86 12.24 10.26 12.15 10.58 
Ins. Co, Salamandra, Russia............ 15.69 12.28 10.03 15.79 16.14 
Be ee OND GE Fibas vcccescvccecvéveses 12.18 12.17 12.06 13.14 osees 
SP” PUssvtsucteccvcvesecescocencte 11.93 13.01 13.11 13.28 58.47 
Se. CE at POU. concecccsccssecenes 11.19 10.98 11.81 11.90 11.54 
Lav. & Lom. & Globe, Ming. 2... ccccecccee 11.06 10.96 10.88 10.60 10.68 
ee ee is Oe GOD, WAe Ze vccccrccecces 14.38 13.69 15.37 14.53 13.48 
IRL, aut 50b66-00-¢60.¢00 : -» 12.85 11.48 11.64 15.29 10.96 
CE str CORMEEO®, 4 vceccccccessececes 10.74 10.32 10.54 10.66 10.27 
i 2 42 |e ere ere 18.74 20.32 20.85 oer nae 
I MR. 6 65 kcucave endonuasaas en 11.02 11.22 11.84 12.40 12.25 
CT Mion < coh eraercecanees ce¥enwe 11.76 11.82 12.51 12.60 12.14 
Mechanics & Traders..........seeceeeees 13.79 13.04 13.10 12.39 11.07 
i  iiewid atin ct anya nhaseneses vies 10.40 16.20 16.67 15.71 weeds 
Michigan Commercial. ...........eceeeees 12.52 11.55 oenns omen a 
DD 7G MR Dh cdc vavrceveddnsesssecce 12.90 13.39 13.55 13.42 18.18 
EO, DeGV6.c4 cue ewder se bRbcshesncoere 11.98 12.95 12.14 12.58 13.01 








Company. 1906 
RE SD Ss 0.06.5 bss caged codes eden 12.48 
ES SIR Fs 6.5 cos su Gade cdesst sees e+. 11,02 
iS EN 66545 6dnbb odd ccd wh sw otis tee 12.29 
PEED “Set ececcdccscceds Shoe sveedes vr 
CE Mn siebes Ch ncapectveieesesnsPaé 10.72 
PT MO 66 0d. 000666-000ne6dgesedeaeae 11.24 
Peers BANOS, I. Ys ccccavescces 24.49 
National Union, Pa...... -- 12.84 
a aae bios 404.6 odes eeendicckwnesnene 10.52 
New Brunswick......... nase rem notwasee 13.56 
PT SDD ccc csecseocseceseucvewes 12.13 
tT PT vs rikin knee <cbned wes aeeed wows 15.59 
PE Seteesevecsadenesocdstone éqdenese 11.30 
Sh sy Me, Ss cs cee ces snbesenees 9.65 
cs eS SS Sere rere 7.10 
PENT, MN so 02 ces ciecsenccenddsseccees 11.49 
DOGGONE, Whe Zasccecsceee Sante mnnasakhons 10.34 
i Ns och dw0.o2 00000 aeseereioseceoee 11.44 
Northwestern National................6. 9.82 
EEE CHR 6 0:0:0:0:0:00:00 060 000 6b0e neces or 11.25 
SD EE iet't toon se canted cdusedsrbous ins 9. 
DEE ose erensecenvenneceqsionseéaseeeee 
PGE 09066449 
DEED 6663-664¢Rbenreccedecesweete 
POMGAN ..cccccce 


Pennsylvania .. 
Peter Cooper 





DNs 0.0.64 de: 600esdesdedvosens 13.21 
CS Us SMe e hO ede dcasevereceetreewees 13.18 
NO, ba dosececcccecccsees asdwie eee 12.30 
EE CONNIE s Sacccccccesceceessceess 12.47 
DED. Ms cwckcccbasicscce pica Saeed 12.94 
MOyEl pcccccee $626 0000h000d 0060000006060 9.4 
BE SID, ows ctcsvneccepecseioeeee 


OR, Ske ccc rsedecccscsvesivicssvoceses 
Scot. Union & Nat’l, 
Skandia ..... ee 


ee er rr ror 


Ror rrr rrr er Tr Ter 


TOONED, TRB iso ctscccccccccessccesseses 
TE, Bhi bs crcrcocvedecsedecoveessvece 
eb ee errr errr rr re Tere 
BE, TR vc cc ccccccvevcecescecsesveses 


United FIrGmens ...cccccscccccccccccccce m 

United States..... prided esondeeeesbiaeeen 14.84 
I Me Oe Phe dncdcnccesncersesdsieous 15.97 
Wirwimia, Btate...ccccccccccccccceccsoccece 16.37 







Westchester - 11.91 
WeStOER, PB.cccccccccsccccsccccocccsccecs 12.45 
WI, SR cccarccccnvecssavesvceescse 9.77 
ED, BR cap ccscccccesovesonnpeve 11.55 
Wilamesbarghn CIty... cccccccccccccccccce 10.38 


*New company. 








HANDLING ROUTINE IN OFFICE -— details that present themselves each 


ay. A special agent is, therefore, on 


(Continued from Page Ic.) the road continually, appointing agents, 
special arrangement, he is allowed an] giving a general supervision to the busi- 
extra thirty days in which to make this | Ness, inspecting special risks referred to 
remittance, but, generally speaking, he is him by the general office, and, in many 
required to settle all accounts by the | cases, adjusting and paying losses that 
first of the month succeeding that in | Occur from Game to time. 


which the policies are issued. _ 
The above are the principal duties of 


* * 
In visiting an agency, he is supposed 


a local agent, but, if he is conscientious, | t0 go carefully through the register and 
he will wish to secure for the company draw off an itemized Statement of the 
only such risks as he thinks will show business as he finds it entered. From 
a profit, and, to that end, he will not this he compiles his agency inspection 
give the company any business where] report, upon which is entered, first, a 
he thinks the moral hazard is not first-| list of the companies represented by the 
class or where the physical hazard is too local agent; second, a memorandum of 
great. He will also aim to diversify the | Tisks lost by his company since the last 


company’s business and not assume too , '"Spection, and the cause of same. 


large a liability in any one locality, sub- | "ext classifies the business 


ject to an ordinary fire. 
* * * 


The special agent is an important fac- class. 


business. He must be well versed in| these 


He 


2 c in force, 
showing the amount of insurance, and 
the premium received on each separate 


On the reverse side of the re- 
tor in the business, and upon him de-| Port he is expected to make full com- 
pends the selection and appointment of | ments and criticisms upon the general 
the local agents. He is, very often, a character of the town, the fire protection 
man who has received his early training and the local agent’s underwriting ability, 
in the general office of the company, | 2S well as the position of the company 
although he may have been a local agent | 1 the agency as regards quality and 
who has shown special aptitude as a] 2™ount of business, and prospects for 
solicitor and in the selection of desirable | 4% Imcrease or decrease of same. All of 


details must be gathered together 


the subject of insurance, of good ap- in the general agency office, and arranged 
pearance, and able to meet people and |" such a manner that they can be readily 
present his side of the question without | teferred to when Beceeeney. 


fear or favor. While the local agent’s 
compensation is on a commission basis, 


When the daily report is first received 


the special agent is a salaried officer,| from the local agent, it goes to the 
and is, therefore, not dependent upon the | examiner having charge of the field in 
profits resulting from each individual | which the agency is located. 


ik. considered from eve 


It is there 
ry standpoint, and if 


i the risk appears to be a desirable one, 
It is his chief duty to visit the various | the rate sufficient for a hazard, and the 
local agents under his charge at least] line not more than the company can 


once a year, and report on the situation prudently assume, 
of the agency as found by him at that | proved. 


it 


is marked 
Should the risk be one that, 


“Ap- 


time. Even with a well-established com- | in the judgment of the examiner, the 
pany, there are always numerous resig- | company cannot afford to carry, it is 
nations and removals of agents, and an| the general practice to telegraph the 
active special agent will find his time] agent for a cancellaticn of the policy. 
fully occupied in caring for the numer-|! This is done for the reason that, as 
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istated before, the liability has been as- 
‘sumed by the company from the date of 
the policy, and the sooner the request 
for cancellation is received, the more 
prompt will be the release of the com- 
pany. 

* * * 

After the daily report has left the 
examiner, it goes to the register clerk, 
for the entering of certain data neces- 
sary in the auditing of the agent’s ac- 
counts. This entry shows the policy 
number, date and expiration, the amount 
of the policy, the rate, the premium and 
the class of the hazard. All of these 
data are necessary for reference many 
times during the year, in the compiling 
of the various statements which are 
‘required when making the annual report 
to the various insurance departments. 
The daily reports, after registering, are 
then ready for the files. 





Frisco Exchange Organized 

Three hundred brokers in San Fran- 
cisco have organized the San Francisco 
Fire Insurance Brokers Exchange and 
paid their initiation fees of $100 each. 
Members must be engaged in the fire in- 
surance business exclusively and under 
the rules must not cut rates or rebate. 
Commissions are fixed at 15 percent, ex- 
cept on preferred business, where the 
commission is 25 percent. Pacific board 
companies will accept business only from 
members of the exchange. Heretofore 
anybody could solicit insurance in San 
Francisco and rebating was rampant. It 


is said that 700 solicitors are now out of 
the business. 





Examining California Companies 


Taking advantage of Actuary S. H. 
Wolfe’s presence on the coast, the Cali- 
fornia department will have all the 
companies of that state examined, they 
being the Pacific Mutual Life, Occi- 
dental Life, West Coast Life, Firemans 
Fund Fire, California Fire, Pacific Sur- 
ety, Pacific Coast Casualty. 





Indiana Agency Appointments 
Allemannia—W. J. Roseberry, La Fay- 
ette; A. E. ba 1 gg at. C. Hanawalt, 
Logansport; H. L. Hall, 
Amer. Cent. —Kissinger  ¥ Grant, Colum- 


bus. 

Atlas—G. W. Gates, Loogoote 

British America—F. G. Seinoer, Alex- 
andria. 

Com’l Union—H. E. Johnson & Son, 


ary. 

Continental—Patrick Smith, Anderson; 
e mS Crane, Milroy; J. C. McCammon, 
etts. 


Dixie—Frank Elmendorf, Evansville. 
Equitable F. & M.—Lewis & Lewis, Wa- 


hash. 
Franklin—F. J. Fitz, Kanitz, South 


en 

German, Pa.—Knouff & Knouff, Logans- 
port. 

German American—McComb & Snyder, 


Huntertown. 
Home, N. Y.—J. W. Nichols, Danville; 
Philander McHnery, Washington. 
Jefferson—A, L. Pence, Bedford; O. H. 


Markel, Elkhart; Vincent Foster, War- 
saw. 

Mich. Com’l—J. D. Hudson, North Ver- 
non. 

Milwaukee—A. FE. Hirshfeld, 
urg. 

Nat’l Union—F. J. First, Shelburn; 
Howard & Beard, Marion. 

— N. ¥.—G. W. Rife, Hartford 


M.—Pence & Sum- 


Greens- 


, F. & 


mers, Anderson; Wadsworth & Smith, 
Bedford; B. F. Fowler, Muncie. 
Pheenix, Conn.—J. T. Bronaugh, New 


Ross; Harrigan & Shobe, Linden 
Security, Conn.—J. W. Williams, Union 


ity. 
Spring Garden—E. G. Osborn, 
raiso. 

Sun, Eng.—H. F. Brooke, Plymouth, 

United tates—Harrington & Mooler, 
Terre Haute, 

Westen, Ont.—A. L. Pence, Bedford. 

National, Ct.—R. Johnston, Ossian: J. F. 

fest, Brookville; D. Wilson. Greenwood. 

Newark—E. V. Anderson, Elkhart. 

Ohio German—Guy Dausman,. Goshen. 

Old Colony—F. D. Hatfield, Bedford. 

Royal—J. G. Field, Elwood. 

Security, Ct.—H. A. Moore, Avilla; John 
ao eee: G. Irvine, Lees- 
burg; G. Gunder, Shipshewanna; F. 8S. 
iaapen, iaidalebury: Wm. Krumbill, Crown 
Point. 

Southern, La.—Ehrenhardt-Streeter Co., 
Terre Haute. 

Oakland 


St. Paul—J. M. 
City; T. M. Cullen, Princeton; Mason & 
Conner, Hunt- 


Valpa- 


Vandeveer, 


Jennings, Rockport; L. E. 
ingburg; Herman Brizius, Newburg; Lewis 
& Lewis, Wabash. 

Western, Ont.—Meyer & Kiser, 


Indian- 
apolis. 








POINTERS a 


FOR LOCAL AGENTS. 











QueEsTion—We are about to have a sup- 
ply of notice of expiration blanks printed 
and kindly ask that you give in the next 
issue of your paper, what, in your opin- 
ion, is the most complete and at the same 
time most concise form. 

ANswEr—Following are the forms used 
by two leading Chicago agencies. The 
first is printed on a card 6'4x3™% inches. 
Names of most of the companies are 
omitted here. If the company list is not 
too long it is well to include it, to save 
writing, leaving two or three blank lines 
for additional companies that may be 
taken on. 

EXPIRATION NOTICE 


Moore, Case, Lyman & Herrick 
Insurance 
157 and 159 La Salle Street 
Telephone Central 311 
ad insurance on 





BeGonsssccevess Hartford, Conn. Geeecee eee 
_ ey St. Paul F. & M. 


eee eee eee eee eee eee eee eee 


eee eeeeee 


Kindly advise us at an early date as to 
renewal, or additional insurance required. 
Yours respectfully, 
Moore, Case, Lyman & Herrick. 
The second form is on heavy linen 
paper. These are 3/2x6 inches, and are 
printed in sheets of six and perforated. 
This is very convenient in running them 
off on a typewriter. 
NOTICE OF INSURANCE EXPIRING 


Critchell, Miller, Whitney & Barbour 
Fire Insurance 
138 to 144 La Salle Street, Chicago 
Telephones Main 2445, Automatic 2221 
(Space for name and address of assured, 
names of companies, policy numbers and 
amounts.) 


We would be.pleased to renew the above. 

Both the foregoing firms have the ex- 
piration notices made out at the time the 
policies are written and the expiration 
cards are made. The expiration notices 
are filed by months. Those for September 
are taken out of the files in August and 
compared with the office records to note 
change in address, cancellations, addi- 
tional insurance, etc. They may be either 
sent out to the assured, or given to so- 
licitors or brokers for renewal. 

_QuEsTIoN—Will you be so good as to 
give me your opinion of the value of a 
local fire insurance agency, described as 
follows: Date of organization, July 1, 
1906; population, 80,000; furniture and 
fixtures, $300; sole agents for two large 
union fire companies. the stability of 
neither company questioned; live premi- 
ums about $13,000; also sole agency for 
one of the largest casualty companies. 
Taking into consideration the conditions 
affecting the fire insurance interests at 
that time, with the future prospects as 
viewed at‘that time, will you give me 
your opinion as to what such an agency 
is worth. Also take into consideration that 
the agency was in charge of an experi- 
enced underwriter who has always demon- 
strated his ability to produce satisfactory 
results. 

ANSWeR—Regarding the value of a 
local agency, will say that the usual rule 
is for the purchaser to give one year’s 
commissions for the agency. As to value 
of company representation, good will, etc., 
it would be a matter to determine locally 
as to what such value would be. In 
some localities, if companies can be trans- 
ferred, the fact that the purchaser is as- 
sured of having the companies to rep- 
resent is worth something. The charac- 
ter of the business and the possibility of 
its being renewed, together with the good 
will of the old agent, enter as elements 
in the sale, but these would have to be 
determined, as we stated, by those on the 
ground who are fully aware of all the 
local conditions. 

An unsatisfactory form has been used 
by Minneapolis agents, covering both 
fire and tornado, for the Powers Mercan- 
tile Company. The policy covers blanket, 
with coinsurance clause, on building and 
contents and the “contents” specification 
indicates that it is the intention to cover 
furniture and fixtures under same, the 





stock being covered under specific poli- 
cies. An effort is being made to have 
the form amended to show that stock is 
not to be covered under “contents,” and 
the 50 percent reduced rate clause is de- 
sired in the tornado contract. 


Question—In computing profits on fire 
underwriting is the reinsurance reserve 
taken out of the premium income? In 
other words, is the profit, the difference 
between premium and expenses, losses 
and the reinsurance reserve on the busi- 
ness written during the year? 

ANSwER—In regard to computing prof- 
its on fire underwriting we will say that 
the usual acceptance of the term “trade 
profit” from a company standpoint is the 
difference between the income and the 
outgo in the underwriting department. 
The reinsurance reserve comes in as an 
element in the bookkeeping profit or loss. 
For example, if the reinsurance reserve 
at the end of a year is $100,000 and at 
the end of the next year it is $95,000, the 
company would show a profit of $5,000 
so far as the bookkeeping is concerned. 
If, on the other hand, at the end of the 
next year the reserve was $105,000, there 
would be a loss of $5,000. The rein- 
surance reserve is taken into considera- 
tion when a company is figuring up the 
actual profits in the calculation of divi- 
dend payments and surplus account. 

In considering the contingent contract 
of a general or local agent the profit in 
such a case is simply the difference be- 
tween the income and outgo of such an 
agency. A certain expense is charged up 
in addition to the commissions and other 
agency expenses for department and home 
office expense. The reinsurance reserve 
does not enter into such contracts unless, 
of course, some company makes a special 
contract and the agent agrees to it. 


Under the form in connection with a 
builder’s risk on the frame saw mill of 
the Mercer-Delaittre Lumber Company at 
Houghton, Mich., permission was given 
to set up, test and operate machinery and 
to operate at all hours. As the builder’s 
risk rate did not contemplate full opera- 
tion privilege, companies asked for an 
amendment providing that the mill would 
not be operated unless notice was given 
and permission granted by endorsement. 








Want Column 


One dollar per insertion. Limit, five lines. Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 











WANTED—By experienced man, special 
agency and inspection work in Cook coun- 
ty; American company preferred; at pres- 
ent employed. F. 9. 





WANTED—By an experienced fire un- 
derwriter, special agency for a fire insur- 
ance company in the middle west or Pa- 
cific coast. Address ‘‘West,”’ care Western 
Underwriter. 





— 


MBRICAN POLICYHOLDERS’ 
ASSOCIATION 


Represents Policyholders’ Interests in Fire, 
Life and Other Insurance. Write for Informa- 
tion, 


Association Bidg., Chicago, Ill. 











SURPLUS LINES 
SAMUEL FOSTER 
1938-195 La Salle Street 
CHICAGO, ILL. 


Cook County Agent of Illinois Na~ 
tional Fire Insurance Co. 





FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Gash Assete December Sist, 1906, 
$167,011.44. 
Unlimited Liability of Underwriters 
SURPLUS LINES TARIFF RATES 





Prominent Chicago Agents 
Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL & MILLER 
WHITNEY & BARBOUR 
138 La Salle Street. Chicago 
Sole Agents: Phenix of London; 


F &M.: American, N. J.; ee, 


= Garden; County, Pa.; 
a. Co. State 
ot Pa.; Pelican; Western Reserve. 

















©. A. NEWTON 
ULLMANN & CO. 


&. J. ULLMANN 
de 
H ’ 159 La Salle St., Chicago 
Agents for 
NEWARK FIRB + - Newark, N. J. 
CAPITAL FIRE - - Concord, N. M. 
STATE FIRB(Ltd.) - Liverpool, Eng. 


Leading Agents | and ‘Brokers. 


‘TARRY M. . COUDREY Y & co. 

General Insurance Agents and Brokers 
943-948 Century Bldg, St. Louis 
solicited. Commissions paid non-rest 








dent agents and telephones. 
wd Norwich Uni burg-Bremen, Phile- 
a | ag U elit , Indemnity, Hamilton, 


why » N.Y. Plate Glass, Cot: 
a. and U. sat tliy end Gus bo of 
CHURCHILL WHITTEMORE CO. 
a Successors to Wall & Whittemore 
208 North Fourth Street - - 8ST, LOUI# 


bag allowed non-resident agents 
insurance on St. Loulse properties. 








UEEN CITY FIRE INS, CO, 
Sioux Falls, S. Dak. 
Cash capital, $389,616. Cash sur- 


plus, $26,121. Eastern ——— 
19 Liberty St., New York. 


W. &. PETTIBONE & CO., Managers. 
Hctuarial, 


M M. DAWSON, F. I. A. 
. CONSULTING ACTUARY 


Member of the Actuarial Society of Member of 
Fellow of the Institute of Actuaries, 
the Deutseher Verein fuer V 











No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D. 
(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue ~ 
J H. NITCHIE, 
- ACTUARY, 
153 La Salle Street, CHICAGO 
f 919 Association Building 


TuLzePnonms: Central 789. 


Ann Arbor, Mich. 





Automatic 8092 
tnsurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
IM6 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 














Hartwell Cabel. 
CASSELL & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinoati, O, 


Special attention given to tneuganse cases. 


J. Louis Kobi 


in Anewering Advertiooments Please Men- 
tien THE WESTERN UNDERWRITER. 
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INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and ene ic men who are experienced in, or who 
would like to enter the em of life insurance. ss 


Apprzess Taz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 





Provident Life ano Cust Company 


OF PHILADELPHIA 
Inserance in Force, ta het nrgpeg vn 


Sop 5h ty of form ingly ow and Tia ce. 
are 
pa (re bee race | Pree simpli And Mal dividends. 


CORRESPONDENCE ¥ WITH AGENTS SOLICITED 


Assets, $61,639,557.56 








The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015.04 


Proof of Public Confidence The Dally Avesnge RustnoetBusing 20S 
This company has more premium-paying busi- 4t2 oor Coy iB ber of Claims Paid Paid: 6,1 
mess in force in the United States than any {other me At Umber of Policies Placed and Paid for 
Company, and for each of the last 13 years has ple a ee ee 
accepted and issued than day in peyeaeats to 
Ghaclaah pur tagin Tossa of kame 








Gh 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 

















Baltimore md. 





YOU CAN WRITE 


only about so much business each year. You can increase a busi- 
ness only by adding to it. Whether your NEW business is increas- 
ing or not your income —— on how your OLD business renews. 
It's renewals that count. New business written to make good a lapse 
LOSES ONE-HALF its value. Business which lapses is poor 
business ab ~ who papas 2d — . a Mi a 
Every la y is a step backward and is made y 
a = risk i in 9 stead. That new risk should come anyhow. 

Our policies make Satisfied Policyholders and insure continu- 
ous renewals. Our agents DO NOT have to rewrite their business 


ower) oer Methods—Miodern Methods thet Mean Money—will in- 
terest you. Send for our book, "Some Information and a Ques- 
tion," describing them. 


THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE-PRES. 


483'SPRUCE STREET, SCRANTON, PA. 





Che John Hancock Mutual 


Life Tnsurance Co. 
of BOSTON, > 


8S. H. Ruopzs, Pres. Roianp O. Lams, Vice-Pres 
Watton L. Crocxsr, Sec’y 


Union Central Life| 


BSTABLISHED 1867 


The Best Company for the Agent 
because its policies are the most profitable 
for the policy-holder. 
ASSETS, —$55,619,517.39 
LIABILITIES, 53,794:524.89 


Issues the most desirable forms of Life, En- 
dowment, Term and Installment — Annual 
Dividends. Cash and Paid Up Val 

The most liberal conditions oft ony policy in 
the market. 


See our policies and terms before engaging 
elsewhere. 


Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 


J. C. CAMPBELL 


Stas for Ohio and West Vir nla, Board of 
eee Building, Columbus, 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 


Under a New Management, 
With the standard policies and the ‘safe-guards established cs the law of New York—the most 
me enacted, 
h the vast resources—grea’ 
in the ar sow cose closely invested in the most most ‘profitable securities 


ith an economy of ma it equalle Ge aad ane Ue cee, 
PO a a hye by 


The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 


GEORGE T. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS. CO. OF NEW YORE 
34 Nassau Street, New York, N. ¥ 


Gasoline -- F-P= Safety 


Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 


JESSE R. CLARK, B. P. MARSHALL, 
President Vice-President 


ALLAN WATERS, Sup’t of Agents 

















The Incandescent Light & Stove Co. 


420-422-424-426 East Pearl Street, Cincinnati, Ohio 





WM. D. FAIRBANKS 
President 


CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets . = - $182 836.65 
Total Liabilities, except capital, 47.675.27 
+Net surplus - - - 35,161.38 


*Net surplus over all Rabies with reinsurance reserve computed on full 
pro rata basis, $15,905.59. 





LEBO, ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 





